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Same handsome cabinet beauty as in 
the No. 121 board. Connects to either 


manual or dial exchange. Each cord cake. 
circuit equipped with ringing key, ia 


ring-back key, listening key and dial- 








ing key, if the latter is required. 
Capacity: 80 lines; equipped with 20 
lines, 3 trunks and 5 connecting cir- 
cuits; or 10 lines, 2 trunks and 5 con- 
necting circuits. 

t Ca 
- he 
se. 
yun. 


ce 


Ss 











Cordless beauty, ideal in ex- 
ecutive-type offices. Connects 
to manual or dial exchange, 
with operator or station dialing. 
Equipped with 12 lines, 3 
trunks and 5 connecting cir- 
cuits; or 16 lines, 5 trunks and 
5 connecting circuits. 
















Cordless switchboard recom- s | a 
mended for use where a clerk 
or stenographer is telephone ; 
operator, too. Connects to a i 4 athe RRO Oe Se 
common-battery central ex- 
change or, with slight change, 
to a dial office. For use as a 
Private Exchange System, up to 
10 lines, or as a Private Branch 
Exchange, up to 10 lines and 3 
trunks to the main exchange. 


Bf 


STROMBERG- CARLSON Factory, General Offices: Rochester 3, N. Y. Branch 0! ut 
ste, 
TELEPHONES, SWITCHBOARDS + SOUND EQUIPMENT AND ELECTRONIC CARILLONS + INDUS! i 


Wire Lasts 30% Longer! GENERAL INSULATED 
WORKS Bronze Drop Wire lasts longer because 
awn of solid, non-corrosive, high-conductivity bronze 
overed with hard-wearing Neoprene insulation. You'll 
his strong drop wire is flexible and easy to handle. 





Cable Life and Less Maintenance results from spinning Drier Than the Driest Desert! Drierite Desiccant is the safer way to dry 
he Neale Model “B” Cable Spinner. Designed for one out splices in lead covered cables. After splicing, just place a cotton 
se. May be operated by hand crank or pulled along from gauze under the splice and sprinkle Drierite granules among the con 
und. Made by CABLE SPINNING EQUIPMENT CO., ductors. This W. A. HAMMOND DRIERITE CO. product absorbs all 


cessories include storage chest, seat and safety belt. moisture, thus making the splice the driest part of the entire cable. 
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HTL-135 SPANS TO 











HTL-85 SPANS TO 225 FEET | 











, for Strength and Durability, Northern Fit Telephone Needs to a “T’! Ray-O-Vac Dry 
ch 0! om ,) estern Red Cedar poles flow 
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\ Batteries are especially serviceable for tele- and maintenance with INDIANA STEEL & 
GILLIS & GIBBS CO. plants 


Save Three Ways . . . on materials, man-hours, 


Steady st 
hie treat 
how ai 


phone work, because they resist deterioration WIRE CO’S 
when not in use. An internal protective coat- 
ing, developed by RAY-O-VAC COMPANY, 


extends their useful life, means lower cost. 


m. There they're processed and 
to insure longer life. Order 
vatch replacement costs drop! 


Crapo HTL-85 and HTL-135 
Line Wire. Galvanized by the famous Crapo 
Galvanizing Process, it is protected with a 
heavy, ductile, tightly-adherent coating of zinc. 


KELLOGG SWITCHBOARD AND SUPPLY COMPANY 
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DOG SHOW—NO PRIZES. A Hawthorne. N. ae 


erator called police one night when she heard gasps and the bark- 
ing of a dog coming over an open line. 


telephone op- 


— , _ , 

Police quickly went to the address to check. There they found 
the dog, a natural gasper. had pulled the telephone off the hook 
and was putting on the show all by himself. 


AD CHECKS CLICKS. Tommy Manville, the marrying millionaire 
from New Rochelle, N. Y., bought a full-page advertisement in « 
recent New York Herald Tribune offering “$5,000 reward to any 
one who can prove that my telephones are tapped.” 

Asked for comment, he explained: 

“I haven't been able to use my telephones here at ho: e. 

“I asked the telephone company to clear the lines, and they had 
repairmen here several times. 

“They failed to clear the lines, so they changed the numbers. 
There was more tapping than ever. | could still hear clicks. but 
they stopped when the ad appeared.” 


BRAVOS FOR TELEPHONE SERVICE. R. H. Steed. reporter 
for the London Daily Telegraph, gave telephone service in the 
United States verbal orchids in an article on the comforts and con- 
veniences that made this country seem a land of plenty to him. 
He was a hotel guest while writing on the opening of the United 
Nations Assembly in New York. In describing the services and 
courtesies extended to him, he called the telephone service a “tech 
nical delight..”. He added that he derived extra pleasure from 
having the system explained to him by “unfailingly patient and 
courteous” operators. 
ee ee 


ACTION!—ALL AROUND THE CLOCK. Marine suppliers 
and service agents in ports of the Great Lakes apparently never 
sleep. They have representatives on duty or close to a telephone 
24 hours a day, seven days a week, at such busy shipping centers 
as Cleveland, Toledo, Lorain, Ashtabula. 

Stocking the steward’s department of a big lake vessel is no job 
for a slowpoke. The ships are seldom in port more than a few 
hours and a crew of nearly 40 sailors consumes a lot of calories. 

Maybe the order is received over ship-to-shore telephones before 
the vessel arrives or maybe it’s telephoned from the dock upon 
arrival—either way, the order has to be delivered promptly, per- 
haps in the middle of the night. 

New hausers or mooring cable or any other article required to 
keep a ship moving may be urgently needed. 

Time means money in operating the big ships and when a ship 


chandler’s telephone rings, things happen fast. 
ee © e 


IMPARTIAL TOWARDS ALL PARTIES. A dispute arose in a 
“friendly” poker game being held in Decatur, IIL. one evening, as 
to who had the top hand. 

One of the players thought it would be a good idea to have an 
impartial “expert” decide the issue. He telephoned a desk sergeant. 

All the poker players lost. 

The sergeant sent a squad car which put all the poker players in 
jail, charging the host with keeping a gaming house and the other 
six with lesser offenses. 
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Rural Telephone Loan Act gets attention from press. . . . Com- 


missions also evincing interest. ... New 
sympathetic attitude toward utilities. 


Rural Telephony Getting Publicity 


rit 


NOV 


York Commission shows 
. . . Senator predicts 


excise tax cut. 


ecent signing of the new Rura 
| 

¢ Loat Act by President 

n has attracted considerable 


the press »? the subject 
telephony vrenera The 
eet Journal of Nov l» Ca 
ither lengthy analysis of the 
the telephone ndustrys reac 
na well ritten article by 


member of 


’ the Wash- 
au ot tne Hi 


Bure all Street 
(Clark evidently nas bee! 
around with REA people as 


elephone industry people. Hi 
nteresting of his 


as tne 


comments 
following: 

vy law, passed as an amend 
e Rural Electrification Act, 
ide subsidies for both private 
companies and cooperatives. 
at Z per cent 
the government, which is run- 
e red, must borrow the money 


»)-Veal loans 


a variety of interest rates 

from 1 per cent for very 
loans to 212 per cent for 
mes to 2.9 per cent for 
as 


also gives private compa- 
ad hint to speed expansions. 
ting coneern doesn’t get tele 
rmers in the first year of 
, the can lend 


government 
outfit that wants to com- 


fa 
m 
iny 
Mm 
as intended to protect firms 
ng rural areas against gov- 
led competition for one year. 
Independents fear it could 
a club to force them into 
beyond prudent bounds.” 


ports that telephone compa- 
cepting the new law and its 

of He 
ate telephone men as saying 


“as a yea grace.” 
review 
tele- 
arms and try to decide what 


companies) will 


have done in getting 


can do.” Clark suggests this 
t by the 
bio 


ig, new cooperatives “blos- 
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private conrerns 


out federal funds” in the 


telephone field. 


soming with 
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Another well-know} newspape 
attentior 


Pau 


correspondent fo 


who has turned his 


writer, 
to the 


W ootor . 


rural telephone situation, is 


W ashingtor 


the New Orleans Times Picayune. li 
an article carried in that newspape! 
m Nov. Wooton predicts that the 


greater part of the early expansion of 


ural telephone facilities under the new 


law will be in the south. He claims 
this is due to the fact that rural tele 
phone service has not always pro 


ceeded as rapidly in southern 


for the 


some 
as it has 
whole. Another interesting observation 
by Mr. Wooton is 


rural telephone construction under fed- 


areas country as a 


his comparison of 


eral loans with rural electric construe 
tion under similar auspices 15 years 
ago. Wooton stated on this point: 


“Development of rural telephone 
with government aid probably 
will not be as rapid as was construc- 
tion of electric transmission lines. This 
is because telephone development is 
now far ahead of that of electrical 
energy distribution in 1935. At that 
time only 10 per cent of the nation’s 


service 


farms were supplied with electricity. 
In 1949 that grew to 80 per cent. 
“When the Rural Electrification Ad 
ministration began its work the av- 
erage cost of transmission lines was 


$2,500 per mile. By the development 
of new designs that cost was reduced 
to $750 per mile, on a of com 
parable costs of labor prices of 
equipment. 

“Telephone construction is not as ex 
pensive as electric power lines. ‘ 

“Since the $25,000,000 made available 
for telephone expansion during the re- 
mainder of this fiscal year may be 
borrowed at 2 per cent interest, with 35 
years in which to pay, it is believed 


basis 


and 





that many of the existing companies 
will take advantage of such generous 
terms, which are lower than the gov- 


ernment itself can borrow money. Even 
the Bell System may find it to advan 
tage to borrow at those rates. It was 
stated at REA offices that the Bell 





priority just the 


has a 
as have the Independent companies. 
the 
ministration did not begin its operation 


System same 


“Since Rural Electrification Ad 


been 


intil 
ducted 


1935, its program has con 


during a period of rising busi- 


ness activity. Some doubt is expressed 
as to how well the cooperatives will 
fare in a period of depression and 
educed farm income.” 

IKven the state commissions are get 
tine interested in how the new federal 
loan law is going to work out. Chait 
man Matt L. McWhorter of the Georgia 
Public Service Commission discussed 
this at the recent convention of the 


At- 


unde 


Association in 
that 
state commissions, in 
to be 


processing 


Georgia Telephone 


lanta. It will be recalled 


the federal law, 


a good instances, will have 
the 


private 


many 


called upon to help in 


telephone 


REA 


of applications by 
fo. 


same. 


companies loans, before can 
approve the 

The point that has already come up 
state 
mission approval of proposed rural op 
the 


convenience and necessity or othe) 


is the question of whethet com 


erations (in form of certificates of 
nec 
essary documents of permission) is re 
quired before application can be made 
for REA. While 
has been made on the point the infor- 
REA to the 
that final 


ance by a state commission is not neces 


loans to no ruling 


mal reaction of inquiry 


seems to. be such clear- 


sary before making application, al 
though, of course, the state commission 
(in 


sometime before the loan 


approval will have to be obtained 
proper cases) 
is granted by REA. 


In other words, companies don’t have 


to go to the state commission first be 
fore writing to Washington. They can 

for purposes of seniority of appli- 
cations if nothing else—write to Wash- 
ington and then take the matter up 
with the state commission if it looks 
like the loan is going to be approved 
by REA. However, there is no reason 
why a telephone company can’t do it 
the other way around, if it wanted to 


for some special reason. 
The 


loan 


that 


states 


new law simply no 


Says 


where 
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can “be made” in 








the commissions have certificate juris- 
diction—without the commission’s ap- 
proval of the proposed operations. The 
law does not say that no “application 
shall be received” prior to such state 
commission approval. 


But here’s an odd note from REA 
Administrator Wickard. Last week, he 
was down in Mobile attending a re- 
gional meeting of the National Rural 
Electric Cooperative Association. Dur- 
ing a forum discussion, a farmer, 
C. C. Hall, who lives near Wetumpka, 
Ala., claimed that the Bell System be- 
came more active in his neighborhood 
the day President Truman signed the 
new law. 

To which Mr. Wickard replied: 


“IT am going to do the best I can to 
put some competition in the field.” 


Wickard has recommended that co- 
operative organizations seeking to ob- 
tain have a separate corporate 
setup from that of the REA coopera- 
tives. 


loans 


Commissions Getting Cooperative 

Speaking of the state commissions, 
two recent incidents have come to your 
correspondent’s attention which _indi- 
cate a growing realization on the part 
of the state regulatory boards that 
public utilities may be having a tough 
time making ends meet under present 
inflationary economic conditions. 

One was a recent address by the new 
chairman of the New York Publie Serv- 
ice Commission, Benjamin F. Feinberg, 
who was appointed by Governor Dewey 
last March. Feinberg’s sympathetic 
remarks about the need for prompt 
commission disposition of utility rate 
increase cases is significant in the 
light of the New York commission’s 
background of over a decade. This is 
a very important and much respected 
commission among regulatory agencies. 
But it has heretofore been characterized 
by the strictness of its regulation and 
a disposition to insist on detail and 
formality even at the occasional ex- 
pense of burdening a particular utility 
company. 

One can recall the Rochester Gas & 
Electric Co., which finally prevailed 
in the New York Court of Appeals 
after the New York commission had 
refused for more than two years a per- 
mit for the company to issue securities 
without certain burdensome restric- 
tions. It was an expensive victory for 
the Rochester utility, because a fa- 
vorable security market had vanished, 
before the court finally told the com- 
mission it had no business bothering 
the company with restrictive 
tions in the first place. 


condi- 


But apparently such a difficult atti- 
tude—from the standpoint of the regu- 
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lated companies in the state of New 
York—is to become a thing of the 
past. A new era, one that augurs well 
for harmony between the utilities of 
the Empire State and the public serv- 
ice commission, was perhaps launched 
by Chairman Feinberg in his first pub- 
lic address since his appointment. 

Speaking at the 15th annual conven- 
tion of the New York State Motorbus 
Association, the chairman said that ‘“‘in 
spite of our present federal govern- 
mental regulations, he is best governed 
who is least governed.” 

This was regarded by listeners as 
the first indication that the New York 
utilities have had in more than a quar- 
ter-century of a recognition of 
the problems confronting their opera- 
tions. 


closer 


Enlarging on his observations, which 
drew applause from the 200 members 
who attended the opening session of the 
two-day convention, Mr. Feinberg said: 


“T regret that some of our national 
leaders regard this as an old-fashioned 
doctrine, but, my friends, you and I 
know that this old-fashioned philosophy 
has enabled this country to assume not 


only a commanding position but the 
leadership of the world.” 
He expressed sympathy with the 


problem of rising costs which confronts 
the bus operators, and the subsequent 
requests for rate increases. ‘‘The com- 
mission fully realizes that the need for 
relief is often urgent if not a 
right emergency,” he declared. “I 
want to assure you that the commission 
now is taking and will continue to em- 
ploy all means to expedite the move- 
ment of formal cases within the limits 
of our duty.” 


down- 


Coming back to the telephone field, 
we find the recent statement issued by 
the Indiana Public Service Commission 
following the enactment of the 
federal law increasing minimum wages 
from 40 to 75 cents an hour. The Indi- 
ana commission frankly admitted that 
increased telephone rates may be in 
store for some of the state’s telephone 
users, after this law has been in effect 
for sometime. In a statement published 
in the Indianapolis News on Nov. 15, 
the Indiana Public Service Commission 
said that telephone companies whose 
expenses will rise because of the new 
75-cent minimum wage law can apply 


new 


for higher rates on an “emergency” 
basis. 
The original commission statement 


apparently took the form of a memo- 
randum to all telephone companies in 
that state. It pointed out that a series 
of applications for rate relief (because 
of the new minimum wage law) was 
to be expected. The commission advised 
the companies that if they could antici- 


pate any increased operating cosi and 
are positive they need rate relief, they 
should without delay, file applications 
on an emergency basis—until per- 
manent decision on increased rates can 


be made. 


Cabs Can't Use Railroad Frequencies 
The Federal Communications Com- 
mission handed down an opinion of 
minor interest to telephone companies 
last week. It 


involved the use of mo- 
bile radio communications by four taxi 
cab companies operating in Madison. 


Wis. Two of the companies wanted t 


share available taxi cab frequency 
channels. But two others wanted t 


employ unused railroad frequencies or 
a temporary The 
held that it is not prepared, at this 
time, to permit a general sharing of 
railroad 
erators. 

This 


sible 


basis. con 


mM1SSs1o1 


frequencies by taxi cab oy 


decision might have some pos 


effect on telephone companies 
(using mobile radio frequencies) whic! 
might be around for unus 
frequencies assigned to other purposes 


in their The 


looking 


locality. commissi 


opinion said: 


“The rules governing the various n 
bile services have been in effect f 
only a very limited length of time and 
the extent to which channels will b 
occupied by the various services t 
which they are allocated under th 


nol 
Iie 


rules has not been clearly indicated 
Therefore, until the commission has 
had more experience under the nev 


rules, and with an amended frequenc! 
assignment plan recently submitted b 
the railroads, it is not deemed advisabl 
to attempt to promulgate a nationwid 
plan of sharing railroad frequencies 
Moreover, until such a nationwide pla 
can be developed, it does not appea 
feasible to permit isolated 
plans as requested by the petitioners 
It has been found that such exceptions 


snaring 


often create conflicts which are ! 
easily reconciled with furth¢ pre 
posals.” 

Another recent FCC action of pass- 
ing interest was the announcement )) 
Chairman Wayne Coy that it is upt 
private business, not the government, 
to provide television service in smal 
cities. Coy turned down a suggest! 
by James D. Tay that the government 


establish high-powered TV stations t 
mercia 
that 


cover areas not served by co! 


transmitters. He said, howe, 


the FCC was keeping in mind that 
° ; ‘> hig 

persons everywhere, not just in "5 

cities, may want to see television. 


tep. Burr P. Harrison ( 
said Mr. Tay made the suggestion ' 
him and that he relayed it y C Ys 
along with inquiries from othe! Vil 
ginians on why television service NO 


was confined mostly to metr polita! 
areas. 

According to Representativ: Har''- 
son, Chairman Coy replied tha’ it W® 
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the government’s policy to stay out of 
broadcasting except for official com- 
munications and for the “Voice of 
America” broadcasts to other countries. 
Coy added that his agency was “fully 
aware of the need for sufficient tele- 
sision channels to provide a nationwide 
competitive system that would serve 
the entire country and not just those 


fortunate enough to reside in large 
metropolitan areas.” 

As a possible answer to the high 
cost of television, which might make 


it economically unsound in small cities, 
Chairman Coy suggested a system of 
These would 
broadcast by 


“secondary” stations. 


duplicate programs big 


city outlets and thus cut down the cost. 

Another involving the 
FCC, of interest to the tele- 
phone industry, was a decision of the 
U. S. District Court in 
dealing with the use of moving picture 
films on television. The court held that 


development 


passing 


Philadelphia, 


the FCC, rather than the Pennsylvania 
Board of Censors, has the right, if any, 
to decide what is proper material fo. 
television broadcast. 

The 
tempted to put into effect a regulation 
that 


tions to 


Pennsylvania board had _ at- 


would sta- 
the 


proposed 


require all television 


submit for review—by 
films 


television 


board of censors—all 


to be used on stations in 


Pennsylvania. The court held that even 


1 


though the FCC has no system of cen- 


sorship, television broadcasting is a 
matter of interstate commerce, subject 
only to federal regulation, and such 
federal regulation as does exist, should 
be under the wing of the FCC. 


Still Hoping for Excise Tax Cuts 
The 


ext session of Congress will re- 


duce time excise taxes, and may re- 
peal some of them, according to Sen- 
ator Johnson (D., Colo.). He says that 
Chairr George of the Senate Fi- 
nance mmittee (who thought such 
actic vise at the last session) is 
nov ng serious consideration to 
sucl ges in 1950. Johnson advo- 
cate ictions several months ago 
vhic iid have resulted in an over- 
all « about $600,000,000. He be- 
eve next session will go further 
and reductions aggregating a 
bull lars. Senator Johnson insists 
that mtinuation of the wartime 
tay on goods and services in 
v4 urting business.” 
ial interest to the telephone 
s the fact that Senator John- 
_ es the telephone excise taxes 
t cent on monthly exchange 
vet 25 per cent on long distance 
— ng the excises he believes 
vong will consider cutting next 
yea e amounts now collected in 
me f various utility excise taxes 
are lows: Electric light bulbs, 
NOV 
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$26,300,000; transportation of persons, 
$255,000,000; telephone and telegraph 
service and messages, $537,000,000. 
Johnson proposed to cut the trans- 
portation and communications rates by 
30 per cent, and light bulbs by 75 per 
cent. There may be a move to repeal 
the taxes on transportation and com- 
munications entirely, especially in view 
of recent rail fare increases approved 
by the Interstate Commerce Commis- 
These increases of 12 per cent 
would be more than absorbed if the full 
15 per cent federal tax were removed. 

What are the chances of Johnson 
being right? That is a difficult 
tion, no matter how much Washington 
background and experience are brought 
to bear upon it. Of 
Johnson is in a good position to know 
what Congress is likely to do and the 
fact that he the chairman of 
the Senate Committee as in 
support of his view is something added. 
not what 
is likely to do. So 


sion. 


ques- 


course, Senator 


quotes 
Finance 
know 


Johnson does 


President Truman 


Senator 


far President Truman has been talking 
more taxes instead of less taxes. 
And the thumping big federal deficit 
coming 


about 


up for the current year gives 


considerable foundation for the Presi- 


dent’s position. 
So, 


while unlikely to 


increase taxes next year because of the 


Congress is 


elections coming up, neither is it likely 


to enact much if any of a tax reduc- 


tion, especially in the light 
pective of White House veto. 


of a pros- 

Of course, the retail business people, 
who have been hit by the special ex- 
cise tax, are complaining that the tax 
defeats itself in purpose. They claim 
that by killing off business establish- 
ments, Uncle Sam is killing the goose 
that might otherwise lay golden eggs. 
It would be better, they contend, if the 
federal] the tax 
furriers, 


government removed 
makes it difficult 
jewelers, and other 


which for 
people to set up 
business, or stay in business, and re- 
arrange the tax at the other end of the 
business operation; namely, to increase 
the general business corporation income 
tax. They may have something there. 
It is a fact that the 
among certain retail establishments 
has been pretty high in recent years. 
Here in the nation’s capital two-thirds 
of all the might clubs, which were in 
before the war, have 
ished from the scene. But maybe that 
is good. 


casualty rate 


operation van- 


Court Discusses Earnings Question 
The Alabama Supreme Court 
held that the rate increase authorized 
for Southern Bell Telephone & Tele- 
graph Co. by the Alabama commission 
would not allow the utility to earn a 
fair return on its investment, and has 
instructed the commission to 


has 


approve 


a fair and reasonable rate structure. 
In remanding the case, the court stated 
that the rate-making authority be- 
longed to the commission and was not 
a judicial function. On Mar. 5, 1948, 


the Alabama commission granted a 
$360,000 rate increase, following the 
petition of the company for a $2,530,- 
000 increase. (Bulletin 47-1948.) An 
order of the commission, dated Mar. 


17, 1948, made certain corrections in 
this original order. In January, 1949, 
the Montgomery County Circuit Court 
nullified the commission orders and au- 
thorized the full increase requested by 
the company. Pending final action, the 
supreme court has authorized Southern 


Bell to continue to collect the rates 
approved by the circuit court which 
are now in effect under a refunding 


bond arrangement. 

The 
the 
mately 4.5 per cent of net average in- 
vestment, exclusive of telephone plant 


earnings requirement fixed by 


commission amounted to approxi- 


under construction. Regarding earn- 


ings requirement, the court stated: 


“Over and above reasonable dividend 
disbursements, Some earnings to be re- 
tained in the surplus account are nec- 
essary to give assurance to the investor 
that the dividends will be maintained. 
Earnings barely sufficient to meet cur- 
rent interest and dividend requirements 
are not sufficient for a fair return and 
to permit the attraction of capital. In 
order for the Southern Bell company 
and the American company (AT&T) 
to procure capital on favorable terms, 
they should earn 6% to 7 per cent 
on the total funds employed in the en- 
terprise rendering the service. 

“If the total capitalization of the 
Bell System were one-third debt capi- 
tal bonds obtained at a cost of 3 per 
cent, and two-thirds equity capital com- 
mon stock requiring 642 per cent divi- 
dend disbursements, earnings of 6% 
per cent on the total capital would 
leave a balance of 1 per cent for 
surplus. According to the proof, this 
is a modest amount to attract the 
equity capital which the system needs. 
An over-all rate of 7 per cent would 
leave 1° per cent for surplus. The 
practical problem confronting the Bell 
System is that the enterprise has 
reached the ultimate of its debt-incur- 
ring capacity. The debt has gone up 
too far and the enterprise must be in 
an earning position which will enable 
it to secure new equity capital and re- 
duce its debt ratio. 


“The company must compete in the 


money markets for new capital with 
other enterprises which are earning 
considerably more on equity capital. 


The Bell System earned less than 6 per 
cent and the company earned about 2%4 
per cent on equity capital during 1947, 
whereas non-regulated enterprises 
earned from 10 per cent to 30 per 
cent in 1947, including those in Ala- 
bama, and other regulated enterprises 
earned about 10 per cent on equity 
-apital in 1946. The Bell System and 
the company cannot be expected to at- 
tract capital under such circumstances.” 


(Please turn to page 38) 
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CONTINUING PROPERTY RECORDS 


By W. F. CORMAN 
Manager 

Southland Telephone Co. 
Atmore, Ala. 


PART Ull—Instructions for 


Taking a Plant Inventory 


N order to begin a CPR, an actual 
physical inventory of telephone plant 

dedicated to service is necessary, and 
such an inventory is also an important 
first step in setting up a general set of 
accounting records. For these reasons, 
there follows a description of a com- 
paratively simple method for inventory- 
ing small telephone plants. In the aver- 
age small plant of 200 or 300 stations 
or less, it should be possible to do all 
the work necessary in two or three 
days. 

The basic idea for this system of in- 
ventorying telephone plant is that only 
a few units of property are considered, 
and that, therefore, only these units 
must be counted. For example, in the 
accompanying illustrations, Exhibits 4 
through 8, only 15 basie units of prop- 
erty are used. 

The first step in the inventory is the 
physical counting and recording of the 
different units of property being con- 
sidered. The field work can be accom- 
plished by one or two men using the 
following items: Columnar pads, car 
with a properly working speedomete1 
and a tape measure. Exhibits 4 through 
# are the inventory field work sheets. 


Inventory Field Work Sheet, 
Pole Lines (Exhibit 4) 


In preparing this work sheet, the 
entire distribution system of the com- 
pany should be divided into the prin- 
cipal pole line routes and each of these 
routes should be inventoried from the 
central office terminal pole out to the 
end of the line. In Exhibit 4, for ex- 
ample, the company was assumed to 
have four principal pole lines, desig- 
nated as the Main Street route, the 
Jefferson Street route, the Wilson 
Street route, and the Lincoln Avenue 
route, and there was also a_ branch 
from the Main Street route designated 
as Second Street Branch. 

This inventory is taken from an 
automobile with a properly working 
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For Small Companies 


Spe 


Cal 


He 
the 


Address before accounting conference of recent USITA Con- 


vention. To be published in four parts. Describes an 


adapta- 


tion for use by small companies of the system presented in the 


United States Independent Telephone Association's 
"Proposed Plan of Continuing Property Records for 
and B Telephone Companies.” 


bulletin 
Class 


edometer. In the illustration, the was 26.85 (mileage to 
began at the office terminal pole. miles can be read with reas 
re was recorded on a columnar pad = curacy from the ordinary 
following: Correct mileage, which which is calibrated 








INVENTORY FIELD WORK SHEET—Pole Lines 


No. of 
Cross Arm Wires on Drop Guy 
Mileage Notes Pole Talley Tally Last Pole Tally Pally 
MAIN STREET ROUTE: 
26.85 Office Terminal | l 2-C 4-] 
26.96 1-1-1 [-j.] 2-C 2-] 1-1 | 
27.17 2nd. St. Branch 1-1-1-1-1-2 1-1l-1]-1-3 2-C 5 - 5-5-5 
2i.oe 1-].]-1-] 2-( 1-4-2 
5.5 2-¢ 1-1 
5§.5-5-5 2-C. 5-5-3 1-1 
5-5 » 2-C 
29.35 End of line L-].] 2-( 1-1-1 | 
SECOND STREET BRANCH: 
33.03 Main St. pole 2 (Iron) | 
1-1-1] 2 5-1.) | 
33.09 End of line 2 
JEFFERSON STREET ROUTE: | 
35.26 Office Terminal 16 (lren) 
35.41 1-1-1-]-] 2-2-2-2-2 16 §.5-5-5 | 
35.47 1-1 2-2 10 L.§-4.8-3 
35.54 1-1 1-1 8 1-1 | 
35.74 2-2-2 2-2-2 6 1-1 
36.08 2-2-2-2-2 1 1-1 
Rural route 60 poles 1 ee iv 
38.10 End of line 1-1 1 5-5-5-9 1 
WILSON STREET ROUTE: 
Poles 2-2-2-2 5.5-5-5-5 2 
5-5-3-1 
LINCOLN AVENUE ROUTE: " 
10.86 Branch from 1 34 (Iron) 
10.92 Wilson 1-1-1 1-4.4 30 1-1 1-1 
10.98 1-1-1 3-3-3 24 >- 1-1-1 
11.08 1-]-]-1-] 1-1-]-]-1 10 >-3-5-1 
11.24 5-4 1-1-]-l-] 2 1-1-1-1-1 ; ’ 
Rural route 90 poles 2 2-2-< 
14.00 End of line I 2 2.2-2-2-2 1] | 
ee 





Exhibit 4 
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—" line and in the proper column as the 
inventory progresses out toward the 
INVENTORY FIELD WORK SHEET—Cable end of each route. 
Span Type of = Ter- 
Notes Length Cable = minals Misc. 7 
Inventory Field Work Sheet, 
MAIN STREET ROUTE 15] 51 Pr I Ist span in- Cable (Exhibit 5) 
» eac > SD: F sf cludes office eras ; 
Measure h pole span of 160 - [This inventory includes only cable 
cable in feet to the nearest 142 entrance _— a ; 
foot. Count terminal tails 142 "i l and terminals. Again the cable system 
longer than 10 feet. L10 oy should be divided into the principal 
125 mi I routes, and each span of cable meas- 
ae ”” I ured to the nearest foot and recorded 
5 ; : 
85 ** | on the field work sheet. For example, 
90 ti in Hehibit 5, the Main Street cable 
Reduces to 26 pair 138 0 I route began at the central office ter- 
26 Pr : : 
60 26 Pr minal pole with a 51-pair cable; from 
‘vo — - . 
80 * | this pole to the next pole was 151 ft., 
37 ° to the third pole, 160 and to the fourth, 
End of cable 95 - I i42. On the fifth pole there was a ter- 
MAIN-HILL-JEFFERSON STREET ROUTE: minal recorded, and likewise on th 
- Odice terusinal * seventh, ninth, 10th, ete. At the end of 
e to next pole 15] 26 Pr the 11th span the cable reduced from a 
on Hill Street 149 I 5l-pair to 26. It will also be noticed 
n ree : ” 
on Jefferson 4 uh that the first span in each cable in- 
100 ” cludes the central office entrance. 
End of cable 140 i I 
: 
| WILSON STREET CABLE: Inventory Field Work Sheet, 
| —— Miscellaneous (Exhibit 6) 
to next pole 15] ol Pr l - On this work sheet are recorded all 
| ‘ 79 ° — ° . 
ee a comparatively large individual units of 
| ) : . . 
140 ” property such as building lots, build- 
132 ” l ings, switchboard, main frame, office 
| 168 ¥ l furniture, trucks, PBX’s, pay station 
Reduce to 26 pair 166 a I — . 
2 i c booths and other similar items. 
End of cable 103 26 Pr I say 
Totals from this sheet: Complete descriptions of each unit 
a1 pair aerial cable 2050 feet should be included. 
26 pair aerial cable 1268 feet an ; 
Calle tenninala >. enc Che value of the unit in plant should 
| be determined or estimated on the best 
basis possible, and the basis for ar- 
Exhibit 5 
es example, if the speedometer 
é ilf way between 26.8 miles 
2 miles. it would be recorded INVENTORY FIELD WORK SHEET—Miscellaneous 
cf miles.). Also tallied on the DESCRIPTION OF PROPERTY Value Basis for Value 
| me are the office terminal pole, SWITCHBOARD, American Electric. 2- All cost records are 
the ss-arm on this pole, and the position, wired and equipped with 200 lost. Value estimated 
|i fact that th bon ail drops. 24 double supervisory cord pair. on basis of average 
| a tnere are Ww “Op é ( » ° a 2 " » - i K 
[PP —— we , ™ — oe 3 operators’ headsets, 2 chairs, and costs for similar in- 
vires (not circuits) on the other associated equipment... .. .. $3,025.00 © stallations. 
Ss MAIN FRAME, Cook. 6 uprights. 400 Same as for Switch- 
" ' ; terminals, 200 W.E. protectors with board. 
| mae mileage is taken for the fibre fuses. Sub cycle ringing machine, 
determining wire mileage estimated 1000 feet jump wire, standby 
therefore the car mileage pole changer and batteries, miscella- 
: ous nasociated eaui . 546.5 
| corded only at those points neous associated equipment........ 46.50 
| e number of wires compris- OFFICE FURNITURE: 
ute changes. In the _ illus- 2 wood desks @ $40.00. . $30.00 Estimate 
| example, the number of fee See eae 85.00 Sales slip 
Higa © stank slaeton S92 Sales eli 
| é e Main Street route did not 2 steel chain a $20.00. se 10.00 Sale lip 
til ¢] f = 2 wood chairs @ $5.00. . 10.00 Estimate 
| 1} » . > > wh . -— . . 
il the ourth pole in the Typewriter, port. ....... 55.00 Estimate 
eached, at which point, one Storage cabinet ......... 15.00 Estimate 
(two wires) were dropped. 2nd. hand adding machine. 70.90 355.90 Sales slip 
ari er of wires did not again ene ae — = 
7 + hie Sikh eal * rRUCK AND TOOLS: 
- A | the » was reached, ite : : 
ee ae = Truck, Ford pickup, 
int the speedometer reading I4-ton, 1946 model.... 1,012.35 Sales slip 
as and the number of wires oS fae eee 300.00 = 1.312.35 Estimate 
t ite reduced to two copper 
res Note: When using above unit prices, be sure to notice Inventory Value 
T) Computation Sheet, where these values are reduced to 86.6% of 
items of property recorded their above estimated value. 
m i ‘ase, cross-arms, drops and 
—_—_— ae m 
Suys) ild be tallied on the proper 
Y Exhibit 6 
- 
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riving at the cost indicated should be 
shown. 


Inventory Summary Sheet (Exhibit 7) 

At this point the field work is com- 
pleted and the remaining job is that 
of converting the field notes into totals 
and pricing the inventory. The totaling 
process is accomplished on Exhibit 7 
(Inventory Summary Sheet) and the 
pricing is accomplished on Exhibit 8, 
(Inventory Value Computation Sheet). 

On the Inventory Summary Sheet, 
Exhibit 7, the pole line field work sheet 
is first summarized by the simple proc- 
ess of adding up the tallied number of 
poles, cross-arms, drops, and guys. The 
computation of the wire mileage is 
more detailed, and is accomplished as 
indicated on Exhibit 7. For example, 


on the Main Street route, four iron 
wires extended from the terminal pole 
for four poles. The mileage at the 


fourth pole was 26.96 and at the ter- 
minal pole, 26.85, or an elapsed distance 
of .11 miles, which, multiplied by the 
four wires equals .44 miles of iron 
Similarly the two iron wires are 
multiplied by the mileage from 26.96 to 
27.17, or .21 miles, which gives .42 miles 
more of iron wire. 


wire. 


There is total iron 
wire in the Main street route amount- 
ing to .86 miles. 

On other hand the two copper 
wires extended from the terminal pole 
to the end of the line, a distance of 
two and one-half miles, which, multi- 
plied by two, gives a total of five miles 
of copper wire in service on the Main 
Street route. The other routes 
computed in this same manner, and 
totals of 30.12 miles of iron wire and 


the 


are 


5.00 miles of copper are determined to 
be in service. 

From the cable field work sheet, Ex- 
hibit 6, the number of feet of each type 
of cable is simply added to arrive at the 
total for 51-pair cable of 2,050 ft., and 
for 26-pair cable, of 1,286 teet. The 
number of terminals tallied is added to 
obtain a total of 19 terminals in service. 

Of the drops that are tallied on Fx- 
hibit 
should be considered. 


4, only drops in active service 
Thus, each drop 
tallied indicated a complete telephone 
installation and a complete 


telephone in service. 


magneto 


Inventory Value Computation Sheet 
(Exhibit 8) See Page 36 

The totals of the different units of 
property obtained from Exhibit 7 are 
recorded in the column headed “Quan- 
tities” on Exhibit 8. Next the esti- 
mated unit value of each of these units 
of property is placed on the column 
headed ‘‘Estimated Unit Value.” The 
values used in this example are not to 
be taken as being either correct for all 
companies or as an average of all com- 
panies but are merely illustratory fig- 
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lames. Stpeet Mawte.......2cscess 
ee 
Jefferson Street Route........... 
Lincoln Avenue Route........... 
Wilson Street Route............. 


TOTALS 
See Note below 


WIRE MILEAGE COMPUTATION 


No. 
Main St. Route Mileage Wires 
26.96-26.85 IS .11 x 4 S.. 


27.17-26.96 IS .21 x 2 IS.. 
29.35-26.85 IS 2.50 x 2 ]1S.. 
2nd Street Branch: 
33.09-33.03 IS .06 x 2 S.. 
Jefferson Street Route: 
35.47-35.26 IS .21 x 16 IS.. 
35.54-35.47 IS .07 x I0O.IS.. 
37.74-35.54 IS .20 x 8 IS.. 
36.08-35.74 IS .34 x 6 IS.. 
38.10-36.08 IS 2.02 x 4 IS.. 
Lincoln Avenue Route: 
10.92-40.86 IS .06 x 34 IS.. 
10.98-40.92 IS .06 x 30 IS.. 
11.08-40.98 IS .10 x 24 IS.. 
41.24-41.08 IS .16 x I10,IS.. 
14.00-41.24 IS 2.76 x 2 IS.. 


TOTAL WIRE INVENTORY 


From Cable Inventory Work Sheet: 


and a magneto telephone. 
186 magneto telephones ar 





Total 51 pr. cable........... 2 

Total 26 pr. cable .......... 

TOU Germaine «5... es 
NOTE: Drops inventoried were active. 


INVENTORY SUMMARY SHEET 


Cross 
Arms 


Poles Guys 


Drops 


Summary from Pole Line Work Sheet: 


11 48 

ae 3 ve 7 

22 5 | | 

35 1] l 
39 


68 186° 





from Pole Line Work Sheet: 


Iron 


Wire 


Coppe: 
W ire 


5.00 





2.04 
1.80 
2.40 
1.60 


Es 





13.36 





5.00 


2050 feet 
1286 feet 
19 each. 


Each has a complete installation 
Thus the Drop Inventory indicates 
id 186 telephone installations. 





Exhibit 7 


relation. 
Each particular company making such 
an inventory as this should determine 


ures of somewhat reasonable 


its own unit values. State commissions 
will be found a source of good informa- 
tion along this line, as will the state 
telephone associations. 

The “Quantity” of each unit is then 
multiplied by the estimated unit value 
and the total placed in the next column 
headed “Estimated Total Value.” 

At this point the items inventoried on 
Exhibit 6 on a should 
added on the Inventory Value Compu- 
tation Sheet, Exhibit 8, in the column 
as indicated. This column “Estimated 
Total Value” totaled. In the 
example used the total value of tele- 
phone plant is determined to be $16,- 
169.67. 


value basis be 


is then 


Immediately under this total should 
be placed the total value of the tele- 


+h 
I 


phone plant accounts as shown on U 
If there is an! 
reasonable agreement between these tW 
figures, then the book value should b 
accepted. If there is a 
crepancy, the book 
justed to a more reasonable fis 


books of the company. 


notice able dis 
value may be at 
ire, but 
the commission should be contacted a 


to making the changes. 


The entire question of a new valli 
being placed on the books should > 
given most careful consideration, es) 
cially from the tax viewpoint. Bot 
property taxes and income taxes Mé@ 
or may not be affected, according ! 
the exact manner in which the chang 
is reflected on the books of the com 
pany. Your state commiss! y 


state telephone associations, your |! 


yer, your state and federal revel 


(Please turn to page 2 
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By O. D. HALL 
TELEPHONY's Oklahoma Correspondent 


EETING in 
uncertainty 


an atmosphere of 
the future 

of the industry, members and 
speakers before the 14th annual conven- 
tion of the Oklahoma Telephone Associ- 
ation, at Oklahoma City, Nov. 8 and 9, 
speculated on the effects of the rural 
telephone bill which President Truman 
only a few days before. 
Most of the 130 telephone persons who 


as to 


ad signed 


assembled for the convention, expressed 
that the industry, which has 
solved most of its problems through 
and blazed its way to the 
goal of more than 40 million telephones 
the United States by 1949, 
would emerge victorious from the pres- 
ent maze of uncertainty. 


faith 
the years 


served in 


The principal speaker on the national 


situation as it affects the telephone 
industry in the southwest was Oscar 
Burton, Tyler, Tex., vice president and 
general manager, Gulf States Tele- 
phone Co., and past president of the 


United States Independent Telephone 
Associat 

Quoting from a recent editorial in the 
Wall Street Journal, referring to the 
Independent telephone business as “the 


on. 


greatest little industry in the United 
States,” Mr. Burton declared that, 
“viewing the situation in retrospection 
Wwe ca ow see that what were once 


ur p ems proved to be our oppor- 


tunitic ) move forward to greater 
height accomplishment.” 

He classified the history of the tele- 
phone istry into three distinct eras 

those of competition, consolidation 
and « ration. He advised all tele- 
phone ple to keep in close touch 
wit! state and national associa- 
ons h would advise them from 
time me through their bulletins 
and | itions, on interpretations and 
appli s of the rural telephone act 
wad ew 75-cent minimum wage 
legis]; 

The portance of accounting for 
smal] hone companies was empha- 
‘ized b) 4.0. Edson, Chicago, assistant 
treasu Kellogg Switchboard & Sup- 
NOVE) 2ER 26, 1949 











ply Co., who referred to a simplified 
system of bookkeeping worked out and 
provided by his company to telephone 
operating companies. The smaller com- 
panies cannot expect to work out com- 
plicated systems of accounting, the 
speaker pointed out. “But without ade- 
quate records to indicate the trend of 
your operations, you may be operating 
at a loss, although you may have money 
in the bank,” the speaker observed. 
“You may be operating with inade- 
quate rates, dispersing your original 
investment and may not know it unless 
you keep adequate records,” the speaker 
warned. “Particularly is this true in 
a period of the type of inflation we 
have had and are still experiencing in 
a modified form,” he added. 
Association Secretary H. W. Huben- 
thal reported that 65 Oklahoma tele- 


In this group photographed at the Oklahoma convention are: 
dent and editor of TELEPHONY (left), and H. B. COUCH, Topeka, Kan., secretary, Kansas Tele- 


phone Association. 


OKLAHOMA LOOKS TOWARDS 
Future With (Confi 


phone companies, representing 75 ex- 
changes, received $51,535 in additional 
annual revenues since 1940 and up to 
Sept. 30 of this year, through rate 
increases secured with the help of the 
Oklahoma association. 

He also reported that in the recent 
Oklahoma legislature only seven bills 
were introduced which were of direct 
interest to telephone companies and 
that no harmful legislation was passed. 
He referred to the close cooperation 
between the Oklahoma Telephone Asso- 
ciation and the United States Indepen- 
dent Telephone Association in securing 
exemptions from the national minimum 
wage bill of operators in telephone ex- 
changes having less than 750 stations. 
This exemption was broadened from the 
500-station exemption provided in the 
old law. 





Standing, R. C. RENO, vice presi- 


Seated: B. RICHARDSON, telephone engineer, Okichoma Corporation Commis- 


sion (left) and FRANK CRAWFORD, Sulphur. 
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Secretary Hubenthal added that the 
association will fully advise its mem- 
bers in its bulletins and otherwise of 
any rules and regulations affecting 
them when made in connection with 
the new minimum wage and rural tele- 
phone acts recently passed by Congress. 

Retiring association president W. T. 
Autry, of Broken Arrow, Okla., re- 
ported progress in the association work 
for the past year and stated that a 
number of district meetings are planned 
for the organization for the coming 
year. “The Oklahoma association 
worked closely with the United States 
Independent Telephone Association to 
defeat the national minimum wage and 
rural telephone bills as originally in- 
troduced in Congress and the present 
legislation is a far cry from the orig- 
inal bills and much less harmful,” 
Mr. Autry asserted. ‘While the future 
looks anything but bright, let us con- 
tinue to do our job whatever the occa- 
sion may demand,” he concluded. 

Problems created by recent national 
legislation, however, did not back off 
the boards those relating to rates and 
increasing costs of operation. Early on 
the program was a talk on “Service 
and Rates,” by Leslie L. Conner, Okla- 
homa City attorney. “You must have 
adequate rates if you would give good 
service and not disperse your capital 
investment,” the speaker warned. 
“Don’t be afraid to ask your state 
commission for increased rates if you 
are prepared to show the need for them. 
You have an understanding commis- 
sion in Oklahoma, as well as in most 
other states, and it is willing to author- 
ize the rates which are necessary for 
you to have in order to give good serv- 
ice, but the commission must have the 
facts.” 

The interdependence between “Good 
Plant—Good Service—Good Rates” was 
the subject presented by Ray W. Smith, 
president and editor, Telephone Engi- 
neer Corp., Chicago. He referred to 
the progress of the telephone industry 
which now has an average of almost 
27 telephones to every 100 people in 
the United States. “But many of the 
small telephone companies in recent 
years have been compelled to go out 
of business because they did not have 
adequate rates to properly keep up 
their plants and service and the num- 
ber of small company failures has been 
stepping up at an accelerated rate,” he 
asserted. 





“During the four years since the 
war, local and long distance traffic 
have grown to the highest levels in 
all telephone history,” said C. H. 
Knapp, Chicago manager of the supply 
sales division, Stromberg Carlson Co., 
in a paper presenting some of the prob- 

(Please turn to page 24) 
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Officers and directors of the Oklahoma association and guests at their meeting. 
around the table: !I. J. WHITE, Shicler, first vice president; 


Left to right 
FORREST HAND, Beggs; RAY W 





SMITH, Chicago; W. E. GOSDIN, Oklahoma City; V. S. REYNOLDS, Waynoka, president; W. T 

AUTRY, Broken Arrow; C. C. BROWNE, Kingfisher, second vice president; A. L. McFADDEN, Ring 

wood; H. W. HUBENTHAL, secretary; J. B. HALEY, Austin, Tex., executive secretary, Texas Tele 

phone Association; C. N. DAVIS, Brownwood, Tex.; R. E. HARRIS, Purcell; S. C. RICH, Oklahoma 
City, treasurer, and J. W. HOLT, Stilwell. 






















































Left to right: L. C. WILEY, Brownwood, Tex.; WALTER SPECK, Gorman, 
Vici, Okla. 


Tex., and C. A. SPECK, 




























Left to right: W. C. ROBERTSON, Hydro; JAMES WELCH, attorney, Oklahoma Corpore‘ion Com: 
mission; J. R. HOLLIS, Hinton; LESLIE L. CONNER, Okiachoma City, attorney, and C. |. ELSEY, 


Quinton. 
TELE°HON! 
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iF THE FEATURES YOU NEED 
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aa TTER TRANSMISSION 


When you use Monophones, you get all four of the important 
benefits that make these the world's finest, most dependable telephones: 


|. You give your subscribers the benefit of the fine transmis- 
sion provided by Automatic's all-positions transmitter, 
capsule receiver, and famous anti-sidetone circuit. 


Your maintenance costs hit bottom—because Monophone 
parts are engineered to withstand wear, and ‘'shock- 
proofed" against damage. 


You get Automatic's famous "quieted-pawl" dial, which 
in accelerated laboratory tests has averaged more than 
184 years of service! 


You get the new chromium-plated lift bar, either as stand- 
ard equipment with new Type 40 Monophones or available 
separately for installation on Type 40's already in service. 


Once you install Monophones you'll know why so many Inde- 
pendent telephone companies always use Monophones. Monophones 
give you more of the features you need! 











lems which now face the manufac- 
turers. Referring to postwar shortages 
of raw materials and labor which have 
now eased materially, Mr. Knapp 
added: “Strikes in the basic industries 
also have their effect on our telephone 
manufacturers’ production.” 


The supply of trained engineers is 
improving daily and manufacturers are 
now producing considerably more 
equipment than during normal prewar 
days. Most manufacturers are now 
quoting 10 to 20 months’ delivery de- 
pending upon the types of equipment, 
the speaker reported. In the case of 
magneto switchboards some deliveries 
are being made on a three and four- 
month basis, Mr. Knapp said. Wire, 
cross arms, pole line hardware, pins, 
brackets, tools, etc., are being shipped 
on nearly a normal basis. He also re- 
ported a steadily increasing trend to- 
ward conversion to dial service which 
has increased the demand on manufac- 
turers of such equipment. 


Advantages of belonging to state 
telephone associations were emphasized 
by J. B. Haley, Austin, Tex., executive 
secretary of the Texas Telephone Asso- 
ciation. “These are greater than ever 
before,” he declared, “because of the 
close cooperation between the state and 
national associations and the new mini- 
mum wage act and especially the rural 
telephone law, which when placed in 
operation, will vitally affect every tele- 
phone company in each state. I find 
that many small telephone company 
owners do not yet know that when 
they join their state telephone associa- 
tions they also have advantage of full 
membership in the United States Inde- 
pendent Telephone Association and 
have available through the state asso- 
ciations, all of the information sent 
out by the USITA.” 

Any telephone company, or any busi- 
ness, that tries to solve its problems 
without fully explaining them to those 
whose cooperation and understanding 
is vital to any successful solution to 
the problems is “putting the cart be- 
fore the horse,” R. C. Reno, editor of 
TELEPHONY, told the convention in his 
address on “Telling the Story of the 
Industry’s Needs.” 


He pointed out that those whose un- 
derstanding is so necessary to the suc- 
cessful operation of a telephone com- 
pany fall into three classes, which 
could be called an “eternal triangle” 
affecting the relationship of the com- 
pany with the outside world—the com- 
missions, the public and the employes. 


“In connection with informing the 
public of the problems and plans of the 
company it is not enough to just ‘sell’ 
the city fathers or a few businessmen. 
Telephone companies serve the masses 
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M. E. BARNES, 
Southwestern States Telephone Co., and MRS. 
BARNES. 


Frederick, district manager, 


and their public relations approach 
must be a mass approach, which means 
it must reach the entire public with its 
story,” Mr. Reno emphasized. 
Regarding the telling of a company’s 
problems and needs to its employes, 
he said, “When we see the puzzling 
spectacle of a telephone labor union 





Standing: V. S. REY- 
NOLDS, Waynoka, Ok- 


Iahoma association 
president. Seated, left 
to right: J. B. HALEY, 


executive secretary, 

Texas Telephone Asso- 

ciation and E. H. DAN- 
NER, Sherman, Tex. 


actually going into a rate case and 
intervening against the granting of 
rate relief, there is clearly something 
wrong with the understanding of these 
employe representatives. They haven’t 
the true picture, or they could not 
possibly do such a thing.” 

However, he related that recently one 
union—an AFL affiliate—took the far 
more logical course in intervening in 
favor of a telephone company’s petition 
for a rate increase because it realized 


that a financially unsound company 
cannot pay its employes adequate 
wages. He said this is a significant 


sign that management and employes 
“can get together on what we know 
to be a common cause.” 


“Employes must somehow be con- 
vinced of the true facts—that the in- 
dustry is their industry and that it is 
to their advantage that certain develop- 
ments should or should not take place,” 
Mr. Reno stated. 

“In the telephone rate cases which 
come before the Oklahoma Corporation 
Commission we seldom have protests on 
rate increases proposed but subscribers’ 
complaints always concern poor servy- 
ice,” observed B. Richardson, who has 
served as telephone engineer for the 
Oklahoma commission for 
20 years. 


more than 
He called particular atten- 
tion to the commission’s order No, 
2112 under which the procedure for 
making rate applications is simplified. 

“Under this order,” Mr. Richardson 
said, “if you will write the commission 
giving your present and proposed rates 
and reasons for wanting an 
and after they have been published for 
two weeks in your local newspaper, if 
no serious protest to the 
from any of your subscribers results, 
your proposed rates will go into effect 


j ncrease, 


commission 


¥ 


automatically without a forma! heat- 
ing, and upon issuance of an order by 
the commission.” 

Floyd Green, of the legal staff of the 
Oklahoma commission, appeared on the 
program in place of Commissioner Ray 
O. Weems, who was unable to get awa) 


from his duties at the capital. Mr 
Green referred to the growth of the 
duties of the commission where it '§ 
necessary for the commissioners © 
designate referees to hear many of th 
cases. “This is understandable whe" 
you realize that the Oklahoma c nmis- 
sion has over 2,000 public ilities 


under its jurisdiction, in addition 
directing the conservation of ‘he 0 


(Please turn to page 36) 
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California Company Can Issue 
Preferred Stock to Employes 
The Associated Telephone Co., Ltd., 
Santa Monica, was authorized recently 
by the California Public Utilities Com- 
mission to issue 85,000 shares of cumu- 


ative preferred stock to its employes 
with payment to be made through pay- 
roll deductions. 

The par 
cent, 1947 series and will be paid for 


stock is $20 value, 5 per 


at the rate of $1.00 per share per pay 
day. The addition to an 
earlier authorization made July 27, 
1948, to sell 10,000 shares of the same 
issue to the company’s employes and to 


order was in 


employes of the San Joaquin Associ- 
ated Telephone Co. 


VV 


Five Minnesota Independents 
Given New Rate Schedules 

Permission to rates 
granted to five companies by the Min- 
nesota Railroad & Warehouse Commis- 
sion. They include: 


raise has been 


Arvig Telephone Co., Pequot Lakes Ex 
change: 


Present Approved 


Gross Gross 

Class of Service Rates Rates 
One-party, business, mag. $3.25 coos 
One-party, business, ¢c.b. 3.75 $4.00 
Two-party, business, ¢.b. ” 3.75 
Four-party, business, mag. 3.25 3.75 
Four-party, business,c.b. .... 4.25 
Une-party, res., mag. 2.00 = 
Une-party, res., c.b. 2.50 3.00 
Four-party, res., mag. 1.75 ; 
Four-} ty , res., mag. 2 OU 2 75 
Four-party, res., ¢.b. er 2.50 
our-pi res., c.b. 25 
Rural ti-party, 
_ met ae 2.75 3.25 
hura] ti-party 
_ met, es ee ned enia 7D 
Kura] ti-party, 

grou | bus., mag. 2.50 
sural ti-party, 
met a See 2.00 2.29 
Rura t i-party, 
_ met MPs 6 'oasa aie « 2.10 
Kura] i-party, 

gre i res., mag. 1.75 
Add l. ge—handset— 
, 10¢al oo 25 Net 
Add’l, ge—deskset— 

ROOM. (a eater ee de on ces aie .25 Net 

Rate edule becomes effective upon 
certific to the commission that the 


NOVEM=ER 26, 1949 


proposed increase in the hourly pay 
of the company’s operators has been 


given. 


Glyndon Telephone Exchange: 


Approved 
Present Net Rates 
Gross Manual Dial 
Class of Service Rates Oper. Oper. 


One-party, 
business $3.50 $3.50 $3.75 
Two-party, 
business 
One-party, 
residence 2.20 2.50 2.75 
Four-party, 


residence 1.75 1.75 2.25 
Rural multi-party, 

business, gr. 2.50 2.50 
Rural multi-party, 

residence, gr. 2.00 2.00 


Rural multi-party, 

business, met. .... 3.25 2.50 
Rural multi-party, 

residence, met. 2.78 2.75 
service become ef- 
fective upon the first billing date fol- 
Nov. 30 dial 
upon certification to the commission by 
the company that such has been estab- 
lished. 


Rates for manual 


lowing and for service 


Hendrum Telephone Exchange: 


Prescribed 
Present Net Rates 
Gross Manual Dial 
Class of Service Rates Oper. Oper. 
One-party, 
business $3.00 $3.50 $3.75 
Two-party, 
business re 3.25 3.50 
One-party, 
residence 1.75 2.50 2.79 
Four-party, 
residence cree 1.75 2.25 
Rural multi-party, 
business, met. .... 3.25 3.50 
Rural multi-party, 
residence, met. 1.75 2.75 2.75 
Rural multi-party, 
business, er. ; 2.50 
Rural multi-party, 
residence, gr. 1.75 2.00 


Rural school 


stations 15.00 Net Yr. 
tates for manual service effective 
upon the first billing date following 


Nov. 30 and for dial service upon cer- 


tification to the commission by the 
company that such has been estab- 
lished. 





Kelliher Telephone Co.: 


Present Approved 


Net Net 
Class of Service Rates Rates 
One-party, business $2.50 $3.75 
Two-party, business 2.00 3.25 
One-party, residence 1.50 2.50 
Four-party, residence ere 2.00 
Rural multi-party— 
company owned 1.00 2.00 
Rural multi-party— 
switching charge 22D DD 


Rates effective upon the first billing 
date following Nov. 30. 


Pine River Rural Telephone Co.: 
Present Approved 


Gross 
Rates 


Gross 


Class of Service Rates 
One-party, business, mag. $2.75 ee 
One-party, business, ¢c.b. 3.25 $4.00 





Two-party, business, c.b. me 3.75 
One-party, residence, mag. 1.75 hae 
One-party, residence, c.b. 2.25 3.00 
Two-party, residence, mag. 1.50 va 
Two-party, residence, c.b. hs 
Four-party, residence, mag. 1.25 cadena 
Four-party, residence, c.b. .... 2.50 
Rural multi-party, 

metallic, business, mag. 2.25 3.25 
Rural multi-party, 

metallic, business, ¢.b. .... 3.75 


Rural multi-party, 
grounded, business 
Rural multi-party, 
metallic, residence, mag. 1.25 2.25 
Rural multi-party, 
metallic, residence, c.b. 
Rural multi-party, 
grounded, residence 1.25 
Add’l. charge—handset- 
local or rural 


to 
bo 
an 


.25 Net 


certification to 
full 24- 
established 


Rates effective upon 
commission by company that 
hour service and 
that the the 
hourly pay of its operators has been 
given. 


has been 


proposed increase in 


Vv 


ICC Refuses Rate Rehearing; 
Bell Files Court Appeal 

The Commerce Commission 
has turned down applications for re- 
hearing of the $22,795,000 Illinois Bell 
Co. rate case. A rehearing had been 
asked by the company, the city, the 
county, and 24 other local governments 
in the state. 


Illinois 


The company filed an appeal in Win- 


25 





nebago County Circuit Court at Rock- 
ford. It originally had asked authori- 
zation for a $34 million annual rate 
boost, which was cut more than $11 
million in the ICC order finally issued 
Oct. 10 (TELEPHONY, Oct. 29, p. 25). 

When a number of appeals are taken 
in the same case, the first appellant to 
file usually has the advantage that 
later appeals are consolidated with 
his for hearing. Then the case is 
heard his way. 


Vv 


Georgia Independent Granted 
Higher Rate Schedule 

Higher rates have been granted to 
the Louise Telephone Co., Tournapull, 
by the Georgia Public Service Commis- 
sion. The monthly schedule includes: 


Class of Service 
Business, one-party... $: 
Business, two-party. . 
Business, three-party 
Residence, one-party. 
Residence, two-party. 
Residence, 
three-party 
Rural business, two 
parties or more... 
tural residence, two 
parties or more... 


Present Approved 
5 $5.00 
4.25 
0 


5 
9 OF 
3.20 
ay 


No co 


ur 


wy | t 


bo bot 
NaI -1h =] 


o 


-1 
wy 


.25 


1.75 


Testimony by a company spokesman 
revealed gross plant value to be $36,- 
642.59 and accrued depreciation to be 
$11,309.94 resulting in a net property 
value of $25,332.65. Under the new 
schedule it is estimated that net in- 
come will be $1,058.45. 


Vv 


Nebraska Independent 
Receives Rate Increase 

The Comstock Telephone Co., owned 
by D. E. McGregor, has been granted an 
increase in rates by the Nebraska Rail- 
way Commission. Several subscribers 
had appeared at the hearing to protest 
the condition of the company’s lines, 
but stated that they would not oppose 
an increase if the properties were re- 
paired properly. The commission made 
it a condition of its for an in- 
crease that the company proceed to 
rehabilitate and provide improved tele- 
phone service. 


order 


The commission granted the request 
of the company that its prompt-pay- 
ment discount be discontinued, and 
approved the following schedule of 
rates for its 140 subscribers: Indi- 
vidual business increased from $3.00 to 
$4.50; party from $2.50 to 
$3.50; individual residence from $2.00 
to $2.50; two-party residence from 
$1.50 to $2.25, newly authorized a four- 
party residence rate of $2.00; rural 
residence grounded, from $1.65 to $2.25 
and a new rural metallic residence 
rate of $2.75, and rural business, me- 
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business 


tallic, of $4.00. Service station rates 
were increased from 50 cents to $1.00. 

A commission analysis showed that 
the exchange had consistently sustained 
a net loss for several years, that in 
1948 being $87 and in other years as 
high as $691. The proposed rates will 
increase annual revenues from $4,150 to 
$5,943, and will yield a return on the 
rate base of $11,130, or 4.25 per cent. 

The applicant testified that an ac- 
celerated maintenance program is al- 
ready underway and that attention will 
be given to lines where deferred main- 
tenance exists, and that a long-range 
program for complete rehabilitation of 
the entire system is planned. 


VV 


Protestants of NW Bell Rate 
Raise Ask Review of Records 
Northwestern Bell’s 
Nov. 7 chal- 
the circuit 
court which granted the company per- 
mission to 
effect under 
iZ2, p. 21.) 
An application writ of cer- 
tiorari was filed with the South Dakota 
Supreme Court by Joseph Robbie, Jr., 


Intervenors in 
South Dakota rate 
lenged the jurisdiction of 


case 


place temporary rates in 


bond. (TELEPHONY, Nov. 


for a 


attorney for the intervenors. The writ, 
if granted, would command presenta- 
tion of the company’s records for re- 
view by the state supreme court. The 
application contends the circuit court 
acted wholly beyond its jurisdiction in 
granting the The 
state supreme Nov. 21 


temporary rates. 


court has set 


for hearing the application. 
VV 


Illinois Bell Seeks Common 
Stock Issue to Relieve Debt 

The Illinois Bell Telephone Co. re- 
cently applicd to the Illinois Commerce 
Commission for 
389,982 


issue 


permission to 
shares of common stock with 
$100 par value to its stockholders. 

The company’s statement said it has 
been financing a service improvement 
and construction 
term loans, and 
$100,000,000. 

“If approved, this stop-gap financing 
will partially debt 
which is topheavy now,” a 
spokesman stated. 


Vv 


Three Small Nebraska 
Companies Plan Merger 
Directors of three telephone com- 
panies operating in and near Curtis, 
Neb., have recommended to their stock- 
holders a merger of properties for the 
purpose 


program by short 


that it now owes 


relieve our load, 


company 


of reducing operating costs 
and have also requested the Nebraske 
tailway Commission for permission to 
do so. The three companies involved are 


the Curtis Telephone Co., the Curtis 
and Southeastern Telephone Co., and 
the North Star, Sheridan and Curtis 
Telephone Co. 

The two latter are farm lines which 
service rural subscribers south of the 
city. The Curtis company serves ap- 
proximately 300 city, business an 
dence stations. 


resi- 


VV 


North Carolina Companies 
Plan Stock Issues 
The North Carolina 
mission on Nov. 15 authorized the 
Norfolk & Carolina Telephone Co., 
Elizabeth City, to issue $400,000 worth 
of stocks and bonds to raise money to 


Utilities Com- 


finance an $881,650 expansion program. 
The Carolina Mountain 
Co., Asheville, on Nov. 18 
an application with the 
asking authority to sell an additional 


Telephone 
also filed 
commission 


61,250 shares of common capital stock. 
11,250 
share to an 


It seeks to sell shares at 


$1.8742 cents per invest- 
ment agency to raise working capital, 
and the remaining 50,000 shares would 
be offered to stockholders at $2.00 pe 
under an which 


share arrangement 


would permit each stockholder to buy 
three 
of the 
Dee. | 


stock for each 
stock. Sal 
first 11,250 shares is sought by 


one share of new 
shares of present 
and stockholders would get their shares 
by Apr. 1. Income from stock taken by 
stockholders 
installing a 
Marion, N. C. 
The company 
Candler, 


would be earmarked fot 


new dial exchange at 
Marion, Enka- 
3urnsville, Bakers- 


Mar- 


serves 
Leicester, 
ville, Hot Springs, Weaversville, 
shall, and Mars Hill. 

The commission on Nov. 16 was 
asked by the North Wilkesboro Cham- 
ber of Commerce to conduct a hearing 
on a complaint that the Central Tele- 
phone Co. has insufficient long distance 
circuits between North Wilkesboro and 
Winston-Salem and between North 
Wilkesboro and Statesville, that 
telephone service in rural areas is U! 
gently needed. 


and 


Vv 


Northwestern Bell to Raise 
lowa Toll Rates 

A $592,000 
toll rates in Iowa was announce 
17 by the Northwestern Bell T: 
Co. The rates will becon 
tive Dee. 1. 


trastate 
d Nov. 
ephoné 


increase in ll 


new effec: 


The announcement said the increase 
is necessary in order for the compan) 
to maintain sound and reasonab’e earl 
ings that will attract the la) 
of additional capital which ar 
to provide good telephone ser\ 
Iowa customers. 

(Please turn to page 3 
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These Two FEDERAL Equipments Provide 


| ALL YOUR NEEDS 


= for easy, accurate 


SPEED TESTING 


Type FTR 818A 


Combination Visual and 
Audible Dial Speed Test Set 







FOR OPERATING 
EXCHANGES 








yuld FOUR IMPORTANT FEATURES 


F,: the first time, a compact, remotely controlled dial test unit 


ye } . ° 7 ae 5 — 
an | Automatic Restoration operated from the AC mains and giving a reliable and positive speed 
wi | After audible and visual speed indica- indication is available with the following operating facilities: 
, is | tion has been made of the dial under 
= | test, the equipment automatically re- 1. Enables the repairman on the subscriber’s premises to test the dial 
es ews itself for the next operation. simply by dialing a code number, followed by the digit ‘zero.’ He then 
ene Test Range receives an audible signal indicating whether the dial is fast, slow or 
n by Calibrated for dial speeds within the properly adjusted. 
fo) | range of 7 to 24 pulses per second—for 2 ; = 

it both regular and high speed dials. e At the same time the repairman in the field is receiving audible 


dial speed indications, the wire chief in the central office can observe 
Dependable Accuracy 








i. Unal the speed of the dial under test on a visual indicator on his test panel. 
naffected by weather, temperature 

= or humneeiaty. 3. Provisions are also available for testing dials at the central office 

. Space-Saving Size simply by connecting the sub-set or dial to a test jack on the unit and 

- Entire equipment on one mounting dialing the digit ‘zero.’ An audible indication of dial speed is heard in 

vane frame which measures only 19”x7"x7”. the sub-set receiver and a visual indication is registered on the test set. A 

ring — busy guard-lamp is provided to avoid interference with incoming calls. 





TYPE FTR 801A-— Portable Visual Dial Speed Test Set. 

. 4 Specifically designed to meet the need for a compact, 
FOR INSTALLATION AND | lightweight test unit for shop and portable use. 
MAINTENANCE FORCES | Dial Speed is visually indicated in pulses per second on 
a calibrated face scale, with the same range and accuracy as 
the FTR 818A. Resetting is accomplished by means of a 
knob on the front panel. 

The FTR-801A weighs only 12 pounds and is entirely 
contained in a hardwood cabinet measuring 111/2”x91/2"x7”", 
Connecting cords for power sources and binding posts for 
connection of the dial under test are provided. 

For full information write to Telephone Sales Dept. 
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LECOMMUNICATION LABO 
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"ld- wide research and 
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100 KINGSLAND ROAD, CLIFTON, NEW JERSEY 
In Canada: Federal Electric Manufacturing Company, Ltd., Montreal, P. Q. 
Export Distributors: International Standard Electric Corp., 67 Broad St., N.Y. 
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E RECENTLY 
to examine a 


had a chance 
modern metal 

desk which had been in use in 
a Washington, D. C., government office 
for about seven years. In spite of this 
comparatively short service life, a total 
of 21 had drilled into one 
end of the desk by various telephone in- 
stallers. 


holes been 


For some unknown reason, the con- 
duit system in the desk, designed to 
conceal and protect the telephone wir- 
ing, had Moreover, 
installers apparently did not even make 


never been used. 
an attempt to use existing holes which 
had been drilled on previous installa- 
tions, but considered it their duty, as 
well as privilege, to make new ones to 
conform to their particular ideas. 

Such apparent unnecessary damage 
to expensive office furniture certainly 
does not contribute towards improved 
public relations of any operating tele- 
phone company. 

If, for any reason, the conduit sys- 
tem the cannot be 
used to conceal the telephone wiring, 
then it is suggested that a_ special 
plastic conduit or moulding be at- 
tached to it by the use of one of the 
modern adhesives. 


provided in desk 


One or, at the most, 
two locations should prove adequate to 
mount the terminal block used to con- 
nect the telephone cord to the wiring. 
the mount the ter- 
blocks probably justified, 
necessary to support the 


Holes in desk to 
minal 
but are 


wiring. 


are 
not 


It has been said: “Only people who 


do things get criticized.” 


eee 

A new drag brake winch, which 
should prove of interest to the tele- 
phone industry, has recently been 


The manufac- 
turer claims that this winch will safely 
handle loads up to 18,000 pounds. 


placed on the market. 


The heavily stressed castings used in 
this product are all made of electric 
furnace The shaft 
is of “stressproof” steel and is capable 


steel. drum drive 


of absorbing any sudden power stresses. 
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All operating levers are of steel forg- 
ings. To give extra protection against 
shocks and heavy loads, the winch is 
equipped with a large pitch worm and 
gear. 


One new feature, claimed for this 
winch, is the improved drag brake and 








costly operation. During the construc- 
tion of this plant, make certain that 
all manholes are of adequate size and 
that a sufficient number of ducts are 
provided in each conduit take 
care of the ultimate requirements. 


run to 


In locations where two ducts were 





The hardened steel 
detent assures positive engagement of 
the clutch which is self-locking—a de- 
cided safety factor. This self-aligning 
drag brake, it is stated, also assures 
a smooth, constant predetermined drag. 

Another feature is the flush type 
cable clamp. After the cable is fas- 
tened, the face of the clamp is flush 
with the surface of the drum. This as- 
sures an even layer of cable the full 
length of the drum. Another 
is the automatic, oil-cooled 


clutch assembly. 


feature 
safety 
It has greater braking surface 
and gives a quick, positive action. The 


brake. 


brake is self-adjusting as well as self- 
energizing. 


Because of the constant increase in 
telephone requirements in the average 
telephone exchange these days, it is 
considered a very good plan to engi- 
neer our cable distribution plants with 
greater flexibility. By this mean 
that buried cable of‘ any type nowadays 
proves a mighty risky investment in 
the normal exchange. 


we 


It is far better, even though more 
costly, to install manholes and under- 
ground conduit. Increasing the capac- 
ity of a buried cable always proves a 


at one time considered adequate it is; 


now much safer to provide four. We 
know of a number of cases where 400 
pair cables originally installed were 
first replaced by 900 pair and late 
with 1,200. Probably 1,800 pair cables 
will be required next. We now have 


over 40,000,000 telephones in the United 
States and when our growth will end 
is anybody’s guess. 

ee e@ 

We are in receipt of a letter from 
J. F. Brady of Saltillo, Miss., in which 
he mentions the sad fact that very few 
of the small operating companies can 
afford a construction truck equipped 
with a pole derrick and winch. 


Mr. Brady speculates on the use of 


a hand operated winch and a _ small 
derrick somewhat similar to the type 
installed on auto wreckers which could 
be used to set small poles with eas 
and safety. We do not have any in- 
formation concerning the use of this 
device in the telephone field, |! be 


lieve that the idea may have mé¢ 
ee @ @ 

Of the 6512 
service in the world as of the begii ning 
of this year, about three-fifths vere 
connected to dial exchanges. 
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THE NORTH ELECTRIC MANUFACTURING CO., Galion, Ohio, U. S. A. 








Originators of ALL RELAY Systems of 4Futomatic Suttching 
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Courts and 
Commissions 


(Continued from page 26) 





“Since the end of the war the com- 
pany has spent $34,000,000 in Iowa to 
improve and extend the service—a 58 
per cent increase in our plant invest- 
ment in the last four years alone,” the 
announcement said. 

The adjustment is moderate in its 
over-all effect, company officials said. 
Rates for calls over many distances 
within the state will remain unchanged. 
The principal changes effective Dec. 1 
are as follows: 

For all classes of calls over certain 
distances up to 199 miles, an increase 
of five cents in the initial period rates 
and 10 cents for a few distances. 

For night and Sunday calls over 
distances beyond 198 miles, station-to- 
station rates are increased 10 cents 
in the initial period and _ person-to- 
person rates are increased 15 or 20 
cents in the initial period. 


Vv 


Missouri Company Asks Rate 
Raise Effective in 1950 

The Atchison County Telephone Co., 
Tarkio, asked the Missouri Public 
Service Commission on Nov. 16 for au- 
thorization to increase rates Jan. 1. 


A spokesman said the company is 
not earning enough revenue and the 
federal minimum wage law will in- 


crease its labor costs $2,259 annually. 

It requested permission to 
effect rates filed last April but sus- 
pended by the commission. The appli- 
sation said the new schedule would per- 
mit the company to earn a 5.1 per cent 
return on a property valuation of $84,- 
540. 


put in 


VV 


C&P Takes Rate Case to 
West Virginia Supreme Court 

The Chesapeake & Potomac Tele- 
phone Co. of West Virginia carried its 
fight for higher rates into the state 
supreme court Nov. 12. 

The company asked the court to sus- 
pend an Oct. 13 order of the West Vir- 
ginia Public Service Commission grant- 
ing a small rate increase, and to permit 
it to charge the full rates it had asked. 

Requested rates 
some $4,000,000 to its gross annual 
revenues. The commission authorized 
rates which would add not more than 
$650,000 to the revenues. 


The company offered to post a bond 
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would have added 


to assure return of any part of ‘the 
higher charges which were not ap- 
proved after the final hearing. It con- 
tended that the amount granted by the 
commission was not even large enough 
to offset wage increases it had granted 
to its employes. 

The company has been granted three 
rate increases since the end of the war. 


Vv 


Nebraska Central Gets 
Rate Increase 

The Nebraska Central Telephone Co., 
Gibbon, which operates five exchanges 
in central Nebraska, has been given an 
increase of rates effective Dec. 1 that 
will increase its gross revenues from 
$50,141 to $60,130 and net operating 
income from $6,382 to $14,535. Due to 
increased operating expenses the ap- 
proved rates will increase net income 
only by $6,159, which will give a return 
of 4.4 per cent on the company’s ad- 
justed rate base of $139,448. 

The company had asked for a larger 
increase at Gibbon than was granted 
due to the fact that the proposed rates 
based in anticipation of that 
exchange going over the 500-station 
exemption under the minimum wage 
law, but by coincidence, while the com- 
had the matter under con- 
sideration, Congress increased the ex- 
emption to 750 stations. 


were 


mission 


The approved rate schedule for Gib- 
bon increases individual business rates 
from $4.00 to $5.50; party 
from $3.50 to $4.50; individual 
dence from $2.75 to $3.00, with two- 
party offered at $2.65, 
stead of four-party at $2.25. 


business 
resi- 


residence in- 


Rural residence rates increased 
from $1.65 to $2.25 for grounded and 
from $1.90 to $2.75 for metallic; rural 
business, from $2.40 to $4.00. 


are 


Rates to be charged at Shelton, Ar- 
vadia, Ansley and Berwyn are: Indi- 
vidual business, $4.50; party business, 
$3.50; individual residence, $2.50; two- 
party residence, $2.25; four-party resi- 
dence, $2.00; rural residence, grounded, 
$2.25; rural residence, metallic, $2.75 
and rural business, $4.00. 


The company has a total of 1,523 
stations at its five exchanges, with 
Gibbon having both common battery 


and magneto and the other four mag- 
neto only. All service station charges 
were increased from 50 cents to $1.00 a 
month, and prompt payment discounts 


eliminated. Due to the fact that a re- 
cent increase in toll rates for the 
Northwestern Bell Telephone Co., 


which operates in that area, produced 
confusion in service charges, the Cen- 
tral Nebraska was authorized to make 
similar increases. 

increased 


Due to operating costs, 


the company has not paid divide 


iS On 

its 306 shares of outstanding pref -rred. 
and now has an accumulated li bility 
of $17,136. Holders have expressed g 
willingness to compromise and accept a 
5 per cent interest rate for the future. 
The commission found that due to a 
policy of bond retirement, outside plant 
is in a serious condition, and, as a part 
of the order, it said that if the present 
elaborate plans for rehabilitation are 
not completed within a reasonable 


length of time, a new rate study will 


be ordered. All rural lines are to be 
metallicized. 


Hold Southwestern Associated 
Rate Increase Hearings 


Serious annual losses amounting t 
confiscation of property were alleged 
by testimony of officials of the South 


western Associated Telephone Co. 
Lubbock, three of its ex 
changes in western Oklahoma— Beaver, 
Buffalo and Guymon—during hearings 
before the Oklahoma Corporation Com 
mission, Nov. 16 and 17. 


Tex., at 


The rate applications for each tow 
were presented separately before Pau 


R. Reed, referee of the commissio1 
who took them under advisement an 
announced that he will make recon 


mendations to the commission probably 
within a few days, following a study of 
the evidence. of exhibits 
introduced covering local exchange an 


Scores wert 
toll operations. 

Petitions the 
sion by Roy Autry, president and ge! 
eral manager of the 
exhibits introduced by Lee B. Thomp 
son, attorney for the company, claime 
net operating losses for the calenda! 
year of 1948 of $8,697.21 at 
$5,463.72 at Buffalo, and $4,848.60 al 


presented to commis 


company, al 


Beaver 


Guymon. Even if all the _ requeste 
rates are granted the company W! 
sustain an estimated loss for 1949 0! 


{ 


2.49 per cent at Guymon, $2,752.44 at 
} 


Buffalo, and $3,841.24 at Beaver, ™ 
exhibits showed. 
Company witnesses promised im 


provements and extension in servict 
if new rates are granted and _ state 
that even under present losses mut! 
material and equipment, some of whic! 
had been ordered for two and one-hall 
years, is now being placed and exten 
sions of lines in the towns are being 
made to meet a backlog of orders ™ 


. scihle 

new telephones as rapidly as possi)" 
City officials of the towns and a nut 
appea ‘ed and 


ber of business men 
stated that they would not object ' 
paying higher rates if they ould se 
cure good service. Company itnesses 
testified that continued improvemel 
and extension of service are In thei! 
program for the future as more Ir 
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vances are made available. In the 
meantime extensions of party line 
ervice are provided for in the new 
rate schedules. B. Richardson, tele- 
shone engineer of the commission, tes- 
fied that he had recently visited and 
aspected each of the exchanges and 
that he found the magneto equipment 
in good condition in the towns. He 
tated, however, that some of the rural 
ines had served their useful life and 
nany complaints were heard from those 
sources. He recommended that a rural 
reconstruction program should be un- 
dertaken by the company on a co-oper- 
ative basis with rural subscribers. 

that section of the 
state are long and the number of sub- 
scribers per mile is small, posing spe- 
cial problems, especially in view of the 
cent increase of REA the 
area and inductive interference result- 
ng to grounded telephone lines. Higher 
‘ates are provided in the proposed new 
schedules to help in making improve- 


Rural lines in 


lines in 


ments, particularly on rural company- 
wned lines. 
The Tele- 


phone Co., operates about 20 exchanges 


Southwestern Associated 
n Oklahoma, as well as exchanges in 
Texas, New 
Mexico. 


Kansas, Louisiana, and 


Vv 


SW Bell Asks Rate Increase 
Of Ennis, Tex., City Council 

The Bell Telephone 
Co. has asked the city council of Ennis, 
Tex., for 


Southwestern 


a raise in rates amounting to 
ibout $2.50 a month more for business 
telephones and 75 cents more for resi- 
lence telephones. 

H. P. Phillips, district manager, said 
the present rates were established 20 
years ago and the company loses $1,800 
amonth in Ennis. 


There is no state regulatory body in 
Texas. 
Vv 
Three Companies Incorporate 
Three South Dakota telephone com- 
panies were incorporated recently. 
They the Lake Valley Telephone 
M0, ¢ me; Pleasant Valley Tele- 
hone Winner, and the Earling 
Loope? e Telephone Co., Presho. 
Vv 
Purchases Missouri Company 
Jul 1. Johnmeyer was authorized 
m Ni by the Missouri Public Serv- 
te Ce ssion to sell the Forest Green 
Telep Co. to W. W. Teckemeyer. 
Vv 
Nebrasa Company Incorporates 
The edale Telephone Co., located 
n Ling County, Nebraska, has been 
cor} ited by Ernest McKain, 
N Mee 
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Charles M. Evans and J. L. Calhoun, 
with a capital stock of $9,000. 


Vv 


General Companies 
Issue Bonds 

Two subsidiaries of the General Tele- 
phone Corp. recently placed privately 
with insurance companies issues of 
first mortgage bonds, proceeds of which 
will be used to repay loans incurred in 


connection with construction already 
under way or completed. 
The Upstate Telephone Corp. of 


New York on Nov. 17 placed privately 
with The Equitable Life Assurance 
Society of the United States and Con- 
necticut Mutual Life Insurance Co. a 
new issue of $1,200,000 principal 
amount of 3% per cent first mortgage 
bonds due 1979. 

The Telephone Co. 
on Nov. 18 placed with five insurance 
companies a of $2,000,000 
principal amount of 344 per cent first 
mortgage bonds due 1979. 


Vv 


Permitted to Raise Rate 

Authorization to increase its existing 
monthly rate of $1.25 to $2.50 has been 
granted to the Choteau Creek Farmers 
Telephone Co., by the South Dakota 
Utilities Commission, effective Jan. 1, 
1950. 


Commonwealth 


new issue 


VV 


Wisconsin Company Sold 

Sale of the Lewis Telephone Co. to 
the Frederic Telephone Co., subject to 
approval of the Wisconsin Public Serv- 
ice Commission, has been announced. 


Vv 


Summary of Commission 
Rulings and Hearings 
California Public Utilities Commission 

Nov. 14: Hearing on application of 
Los Gatos (Calif.) Telephone Co. for 
authority to increase advertising rates 
in its Morgan Hill exchange directory. 

Nov. 14: Hearing on application of 
Associated Telephone Co., Ltd., Santa 
Monica, to sell property to Continental 
Assurance Co., Santa Monica. 

Nov. 14: Hearine -n amendment to 
joint application of Manteca (Calif.) 
Telephone Co. and Ripon (Calif.) Tele- 
phone Exchange for authority to in- 
crease rates. 

Nov. 14: Hearing on application of 
Kerman (Calif.) Telephone Co. for au- 
thority to complete a purchase agree- 
ment with Associated Telephone Co., 
Ltd. 


Idaho Public Utilities Commission 


Dec. 6: Hearing on application of 
Mountain States Telephone & Tele- 
graph Co. for authority to increase 
rates. 


Kansas Corporation Commission 
Nov. 28: Hearing on complaint 
against Courtland (Kan.) Telephone 


Co. by Leonard Haggman et al regard- 
ing alleged poor service. 

Dec. 6: Hearings on applications of 
Kansas State Telephone Co., Baxter 
Springs, and Ellis (Kan.) Telephone 
Co. for authority to change rates. 

Dec, 12: Hearing on application of 
American Telephone Co., Abilene, for 
permission to file a new rate schedule 
to be enforced on the effective date of 
Fair Labor Standards Amendments of 
1949, regarding minimum wages. 
Minnesota Railroad & Warehouse 
Commission 

Nov. 28: Hearing on application of 
Dwelle Telephone Co., Lake City, for 
authority to change rates. 

Nov. 30: Hearing on application of 
Carver County Telephone Co., Nor- 
wood, for authority to change rates. 

Dec. 6: Hearing on application of 
North Star Telephone Co., Mountain 
Lake, for authority to change rates. 
New York Public Service Commission 

Nov. 21: Hearing on petition of New 
York Telephone Co. for authority to 
increase rates. 

Okiahoma Corporation Commission 

Dec. 14: Continued hearing on ap- 
plication of several companies for an 
order similar to expired regulation U-2. 

Jan. 25: Hearing on application of 
residents of Medford and other towns 
served by Southwestern Bell Telephone 
Co. for permanent restoration of free 
rates between Medford and six ex- 
changes, Lexington and Purcell and 
Clinton and Arapaho. 

Wisconsin Public Service Commission 

Nov. 23: Hearing on application of 
Commonwealth Telephone Co., Madison, 
for authority to discontinue free service 
between Adams and Wisconsin Rapids, 
Necadah, and Nekoosa. 

Nov. 23: Hearing on complaint of 
D. F. Gates et al against Wisconsin 
Telephone Co. regarding service exten- 
sion. 

Nov. 25: Hearing on complaint of 
Charles Hoppenjan et al against Bel- 
mont & Pleasant View Telephone Co., 
Belmont, and Cuba City (Wis.) Tele- 
phone Co. 

Nov 25: Hearing on complaint of 
Platteville (Wis.) Telephone Co., and 
Grant County Telephone Co., Montfort, 
regarding service extension. 


Vv 


>> To give a slight indication of how 
far we have progressed during the last 
20 years, telephonically speaking, con- 
sider the following paragraph from the 
1929 files of the N. Y. Herald Tribune: 
“President Hoover has departed from 
a White House precedent and a tele- 
phone now is installed within arm’s 
the desk in the President’s 
Former executives rarely used a 
telephone, but Mr. Hoover’s ideas re- 
garding the activities of a Chief Ex- 
ecutive are different.” 


reach of 
office. 


>> The new telephone directory in 
London, Eng., has 822,982 names on 
3,584 pages 


and weighs 11 pounds, 


9 ounces. 
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Talmage Heads AIEE 
Group In Tennessee 

T. DeWitt Talmage, nationally-known 
telephone engineer, was named chair- 
man of the East Tennessee Section of 
the American Institute of Electrical 
Engineers at the recent annual meeting 
at Oak Ridge, Tenn. 

Mr. Talmage, in charge of Tennessee 
Valley Authority communications for 
the past 15 years, resides in Chatta- 
nooga, Tenn., and has been active in 
the affairs of the AIEE since 1925. 
Last year he served as vice chairman, 
and he has been a member of various 


T. DEWITT TALMAGE 


sectional and national technical com- 
mittees including the important com- 
munications committee. He is_ the 
author of 30 telephone papers and arti- 
cles and is currently a member of the 
institute’s carrier current committee. 

The East Tennessee Section of the 
AIEE, composed of 430 members, is 
the largest in the southern district 
which includes 10 southeastern states. 
The institute was formed in 1884 and 
is devoted to ‘‘the advancement of the 
theory and practice of electrical engi- 
neering and of the allied arts and sci- 
ences and the maintenance of a high 
professional standing among its mem- 
bers.” 

Past issues of TELEPHONY have in- 
cluded many articles written by Mr. 
Talmage on telephone maintenance, en- 
gineering, and commercial subjects. A 
member of various professional, civic 
and fraternal organizations, he is reg- 
istered formally as a professional en- 
gineer in Tennessee. Mr. Talmage was 
recently elected also to membership in 
the Chattanooga Engineers’ Club, 
which is celebrating its silver jubilee 
year commemorating its founding in 


1924, 
VV 


Company Has New President 
H. V. McPherson, who has been pres- 
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ident and manager of the Craig (Neb.) 
Telephone Co. for a number of years, 
has resigned, and has been succeeded 
by A. M. Stapleton. 


Vv 


Watson Speaks to IBM Employes 
On World-Wide Hook-Up 

Thomas J. Watson, chairman of the 
board of International Business Ma- 
chines Corp. and of the recently or- 
ganized IBM World Trade Corp., spoke 
from New York recently by means of 
a world-wide telephone hook-up to em- 
ployes and their wives assembled in 
the company’s sales offices and factories 
in 113 cities in 48 countries, as well 
as 81 cities in the eastern United 
States. Mr. Watson spoke for 15 min- 
utes over the vast network, the most 
extensive of its kind ever to be ar- 
ranged. 

Mr. Watson told his listeners of the 
growth of IBM’s business abroad, which 
has resulted in the formation of the 
IBM World Trade Corp., wholly owned 
but independently operated subsidiary 
company which will handle all IBM 
business outside the United States. 


VV 


Supervisor Gives Gas 
Alarm, Saves Four Lives 

The night supervisor of the Bell 
Telephone Co. of Canada at Niagara 
Falls, Ontario, Mrs. Lena Reece, is 
credited with saving the lives of four 
persons overcome by coal gas fumes in 
their home recently. 

When she heard only a faint whisper, 
then silence, at the other end of the 
line, Mrs. Reece immediately called 
firemen, police and a doctor and sent 
them to the house. Using an inhalator, 
firemen were able to revive the four 
occupants. 





RECENT DIAL 
CONVERSIONS 








(Following is a list of Independent 
exchanges converted to dial operation 
during August, September and October, 
together with the type of equipment, 
names of manufacturers and names of 
the companies operating the exchanges. 
Conversions will be published on a 


monthly basis hereafter.) 


AVA, ILL. 70-line dial system, sup- 
plied by Leich Sales Corp. Illinois 
Commercial Telephone Co. 

BALLINGER, TEX. 700 lines of 
Strowger automatic and four-position 
toll board, supplied by Automatic Elec- 
tric Co. Southwestern States Tele- 
phone Co. 

BLENCOE, IOWA. 100 lines of Re- 


Outdoor pole type arrester J 
vides lightning protection ¢ 
atmospheric static drain for | 
pairs of open-wire circuits, 0: 
drop wires and cables leading 


unprotected terminals. 


Equipped with: 


1. Single piece molded a 
lation and fanning strip for stré 
and high resistance. Fanning 
is closed with a thin film of 3 
lite until drops are run. 


Non-corrosive metal hood, § 
dur studs and galvanized mouq 
bracket for long service life. 


3. Phosphor-bronze spring lim 
accommodate Cook Tru-Gap 
grounding lightning discharg 
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‘dependable’ «ease Goth the 

trade-mark & the qguarautee 
of c21030-arme by 
American Cross-Arm Ine. 


The finest pole and wire installation is 
useless if cross-arms fail. ‘‘Dependable”’ 
Cross-Arms are all that the name implies— 
made of sturdy, American woods, long 
seasoned, fashioned and finished to stand 
every weather condition from desert heat 
to mountain blizzards. 




















In Douglas Fir—Creosoted Yellow Pine or 


Gulf-Red Cypress. 


Churchill No. 100 Folding 
Door Telephone Booth 


Churchill 


telephone booth 
by (ncrearing revenue 


Users appreciate the comfort and quiet 
privacy afforded by the Churchill No. 
100 Folding Door Telephone Booth. 
Operating companies enjoy increased 
pay station business. 


kennecott 


telephone cable 
ts pre-tested lo operating 
company requirements 


Constructed as a single unit and 
equipped with a reinforced back panel 


for mounting a wall telephone or coin 





Before a single inch of Kennecott cable 
leaves the mill, it is tested for Dielectric 
Strength, Insulation Resistance, Conduc- 
tor Resistance, Capacitance and Fixed 
Dimensions. Such care in manufacture is 
your warranty of efficient, trouble-free 
performance in the field. Specify ‘‘Kenne- 
cott’’—distributed by Stromberg-Carlson. 


collector. Included as standard equip- 
ment are electric light and automatic 
electric ventilator. 

Available in two finishes: 

No. 100-A: Selected white oak, in light 
medium oak satin finish. 

No. 100-B: Birch, mahogany finish. 
Overall height, 84%”; width, 30%”: 
depth, 30%”. Shipped knocked down 
and crated. 


Illustrated literature available. 
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ory, “eneral Offices: Rochester 3, N.Y. 
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laymatic, supplied by Kellogg Switch- 
board & Supply Co. Central Iowa 
Telephone Co. 

BOVINA, TEX. 90 lines of dial auto- 
matic, supplied by North Electric Mfg. 
Co. Southwestern Associated Tele- 
phone Co. 

BREMEN, IND. 600 lines of Strow- 
ger automatic, supplied by Automatic 
Electric Co. Bremen Telephone Co. 

CALLAO, VA. 60 lines of dial auto- 
matic, supplied by North Electric Mfg. 
Co. Tidewater Telephone Co. 

CANBY, ORE. 150 lines of XY dial, 


supplied by Stromberg-Carlson Co. 
Canby Telephone Co. 

CENTRAL SQUARE, N. Y. 300 lines 
of Strowger automatic, supplied by 
Automatic Electric Co. Central Square 
Telephone Co. 

CRIDERSVILLE, OHIO. 100 lines of 
dial automatic, supplied by North Elec- 
tric Mfg. Co. Telephone Service Co. 

DOTHAN, ALA. 3,000 lines of Relay- 
matic, supplied by Kellogg Switchboard 
& Supply Co. United Telephone & Tele- 
graph Co. 

ELDON, MO. 700 


lines of Relay- 


Same Telophone 


FOR 


WALL oc DESK 





LEICH’S NEW COMMON BATTERY HANDSET 


is the only telephone 


that can be used for either a wall or desk installation, with no changes 
—no additions—no extras to be bought. Its new simplified design, 
improved parts, make this a dependable, long lived, easy to maintain 
telephone. It has a new induction coil and condenser, with an improved 


capsule type transmitter and receiver 


which assure excellent trans- 


mission and reception. Feature for feature, you get more for your 
investment dollar with this Leich Wall-Desk Handset. Order one 


today, and see for yourself. 











SALES 


427 W. RANDOLPH ST. e 






CORPORATION 


CHICAGO 6, 1LLINOIS 


matic, supplied by Kellogg Switchboard 


& Supply Co. Ozark Central TelephongCo. 


Co. 

ELIZABETHTOWN, TENN. 1,20) 
lines of Strowger automatic, supplie 
by Automatic Electric Co. Inter-Moun. 
tain Telephone Co. 

ELKVILLE-DOWELL, ILL.  200-lin, 
dial system, supplied by Leich Saleg 
Corp. Illinois Commercial Telephone 
Co. 

ESTELLINE, S. D. 100-line dial sys 
tem, supplied by Leich Sales Corp. Ce 


tral West Telephone Co. 
ETNA, N. Y. 70 

supplied by 

Dryden Telephone Co. 
FAIRFAX, S. C. 160-line dia! 


supplied by Leich Sales Corp. Sout! 


lines of XY dia 


Stromberg-Carlson C€ 


Systen 


eastern Carolina Telephone C 
FERNDALE, WASH. 250 lines of X\ 

dial, Stromberg-Carlsor 

Co. Farmers Mutual Telephone Co. 


FORESTVILLE, WIS. 70 lines 


supplied by 


dial automatic, supplied by North Ele 
tric Mfg. Co. Forestville Telephone ( 

FRANKLIN, N. J. 60-line dial sys 
tem, supplied by Leich Sales C 
Sussex Telephone Co. 

GREEN’S FORK, IND. 170 lines 
dial automatic, supplied by North El 
tric Mfg. Co. Eastern Indiana 1 


phone Co. 
GRUNDY, VA. 
automatic, supplied by Automatic Ele 
Bluefield Telephone ( 
HEATHSVILLE, VA. 
automatic, supplied by North Elect 
Mfg. Co. 
HOLLAND, MO. 40-line dial syste! 
supplied by Leich Sales Corp. Cent 


100 lines of Strowge 


tric Co. 


70 lines of a 


Tidewater Telephon: ( 


Missouri Telephone Co. 


HUNTINGTON BEACH, CALIF. 1,10 


lines of Strowger automatic, supple 


4 


by Automatic Electric Co. Associate 
Telephone Co., Ltd. 


INVERNESS, FLA. 
dial, supplied by Stromberg-Car!so! 


250 lin 


of Xi 


( 


Florida Telephone Corp. 

JESUP, IOWA. 360 lines Rela) 
matic, supplied by Kellogg Sw tehboare 
& Supply Co. Farmers Mutual Tel 
phone Co. 

LILBOURN, MO. 200 lines Relay- 
matic, supplied by Kellogg Sw hboare 
& Supply Co. Southeast Miss i Tele 
phone Co. 

LITTLE SIOUX, IOWA. 100 lines ¢ 
Relaymatic, supplied by Kellogé 
Switchboard & Supply Co entra 
Iowa Telephone Co. 

LORDSTOWN, OHIO. 60 ‘ines © 
XY dial, supplied by Stromberg-Ca! 
son Co. Warren Telephone ‘ 

LOYALSOCK, PA. 90 lines of X% 
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oardidial, supplied by Stromberg-Carlson | 
hongCo. Lycoming Telephone Co. | 
MAGNOLIA, ILL. 70-line dial sys- | 
,20@gtem, supplied by Leich Sales Corp. Illi- | 
olied sois Commercial Telephone Co. 

oun! MILLHOUSEN, IND. 30-line dial sys- 
em, supplied by Leich Sales Corp. 
Sis Public Telephone Corp. 

‘aleg MODALE, IOWA. 100 lines of Re- 
hong aymatic, supplied by Kellogg Switch- 
pard & Supply Co. Central lowa 
Telephone Co. 

Co,| MONDAMIN, IOWA. 100 lines of 
telaymatic, supplied by Kellogg 
Switchboard & Supply Co. Central 
Iowa Telephone Co. 

NEW ALSACE, IND. 20 lines of dial 
automatic, supplied by North Electric 
stem, I Mfg. Co. Sunman Telephone Co. 


dia 


outh-| NINETY-SIX, S. €. 300 lines of dial 
automatic, supplied by North Electric 
f XYUMfg. Co. Greenwood Telephone Co. 
rlson] OLTON, TEX. 200 lines of XY dial, 
0. supplied by Stromberg-Carlson Co. 
s offSouthwestern Associated Telephone Co. 


Elec OTTAWA, OHIO. 40-line PABX dial 


e Co.Jsystem, supplied by Leich Sales Corp. 





sys-} Ottawa Telephone Co. 

0r] PETERSBURG, TEX. 200-line dial 

system, supplied by Leich Sales Corp. . 

og of southwestern Associated Telephone Co. Sleeping Peacetully 
PISGAH, IOWA. 100 lines of Relay- 

Tele-{matic, supplied by Kellogg Switch- 


i." thanks to Creosote! 
wer nhone Co ee s & * 


Elec REEDVILLE, VA. 100 lines of dial 
automatic, supplied by North Electric 





+ di Mfg. Co. Tidewater Telephone Co. ; on fellow in the picture who is knocking off those solid hours of 
ect! RICHLAND, WASH. 4,000 lines of well-earned sleep is a telephone lineman. His company (lucky for 
' lial automatic, supplied by North Elec- : , : 
; aay ; ma ‘ : him ) uses poles that are pressure-creosoted against decay ... that stay 
' rie Mfg. Co. Atomic Energy Commis- . ‘ 
ee [ sion. sound and serviceable. So there’s small chance that pole failures will 
entra 
ROCK HILL, S. €. 2,600 lines of force him out into the night—when repair work is most dificult and 
Strowger automatic, supplied by Auto- 
UWE matin I . ’ “om angerous. 
Lj] natic Electric Co. Rock Hill Telephone —— 
pp | £0. Decay is the greatest threat to the strength and serviceability of 
elated SMYRN es 
MY! \, N. ¥. 100 lines of Relay- wood, and creosote has established an enviable record in preventing it. 
atic, pplied by Kellogg Switchboard ; hj : ™~ , 3() 
° ¥ Na ‘ ‘ , ' ° ¢ » > “~ ‘epucre > CW » ° or 3 
f XY#«& Su Co. Chenango & Unadilla Case histories show that pressure-creosoted poles—in line for over - 
) T . . - . . ° . 
mn Co. telephone Co. vears—are still capable of giving good service for some time to come. 
SOUTH BOST ‘A. 900 lines of . ) ) ) 
coe i BO! TON, VA. . 0 lines of For the best possible creosote delivery service, get in touch with 
elay-4 Eto automatic, supplied by Auto- ; , ae } 
hoard§ “atic Electric Co. Virginia Telephone Koppers—the nation’s largest distributor. Koppers has 14 creosote- 
Tele © 7 iph Co. producing plants and 4 large storage plants. Your creosote require- 


TAMPA, FLA. 6,000 lines of Strow- 


ments can be met promptly. 
matic, supplied by Automatic ; 


elay- I 
Re le = E ecT 


board Vo. Peninsular Telephone Co. KOPPERS COMPANY, INC. 
Tele}! MA, OKLA. 350 lines of XY a 
nal, plied by Stromberg-Carlson 


nes OF pho, a es / \ All Standard Specifications 
llogg : bhi . 
ma, uD. + al sys Yj \ or All Types of Wood Preservation 


PPERS CREOSOTE... be aww! 







(( 


em, lied by Leich Sales Corp. 
vent Nebraska Telephone Co. 

+ ri WAK WICK, N. ¥ 800 lines of Strow- 
need matic and four-position toll 
pplied by Automatic Electric 
vick Valley Telephone Co. 


HONYPNOVEMBER 26, 1949 35 


HH 


| 
| KO 
| 









board 
yf xy Co, \ 














Continuing 
Property 


(Concluded from page 18) 





agencies are all sources of information 
concerning the effect and advisability 
of proposed changes in book value of 
your telephone plant. 

In the 
the 


considered as 


attached 
assumed book 


however, 
$14,000 is 
reasonable 
total 


example, 
value of 
being in 
agreement with the 
value of $16,169.67. 


estimated 


Since the book value is accepted in 
remains the task 
of adjusting the estimated 
the book value. It 
the book value 
cent of the estimated the 
estimated total unit of 
property is arbitrarily reduced by the 
application of the 86.6 per cent figure. 
This arbitrary accom- 
plished on Exhibit & by the use of the 


this case, there now 
values to 
that 
per 


is determined 
86.6 


and 


amounts to 
value, 


value of each 


reduction is 


two columns headed ‘‘Per Cent Change” 


and “Adjusted Total Value.” 
The amounts in the column ‘“Ad- 
justed Total Value” are then divided 





INVENTORY VALUE 





COMPUTATION SHEET 

















Unit 
Quan- Est. Estimated % Adjusted Retir: 
lity Unit Total Change Total ment 
Units of Property Value Value Value Values 
WE, So ee cg ces 268 8.00 2.144.000 86.6 1,856.70 6.93 
Cross arms ..... 68 3.50 238.00 Bs 206.11 3.03 
MNOS Coi.cis 2's een 30 1.00 120.00 is 103.92 3.46 
Iron wire ...... 30.12 25.00 753.00 i 652.10 21.64 
Copper wire 5.00 15.00 225.00 ° 198.85 38.97 
26 pr. cable..... 1286 Pes - 282.92 244.99 19 
51 pr. cable..... 2050 30 615.00 932.59 ool 
Terminals ...... 19 12.00 2238.00 si 197.45 10.39 
Magneto 
telephones 186 24.00 1,464.00 3,865.82 20.78 
Telephone 
installations 186 —=—-10.00 1.860.00 1.610.76 8.67 
PO ig oS Sv Sek SRO ews 3.025.00 2.619.65 
I IN oars ace wre Wieden 546.50 173.27 | 
Otnee furmiture ........cc00% 355.90 a 308.21 
co ee 1312.30 1,136.19 
eS ee 16.169.67 14.002.61 
Total Plant Value taken from 
Books of Company......... 14,000.00 14,000.00 
Per cent actual value from books to estimated value above: 
$14,000.00 $16,169.67 is 86.6% 
This inventory was taken as of: January 1, 1949. 
by the corresponding quantities of each cana © 
unit to obtain the “Unit Retirement example, to arrive at the 
Values” shown in the last column. Fo ment value of each pole 
adjusted total value of $1,85 
divided by POR. 

The inventory in the form prese 
in Exhibit 8 is satisfactory as basis 
for beginning a CPR. 

If the company has no plant a 
counts, Eevhibit 8 should be ea ed as 
far as the column headed “Estimate 
Total Value,” and the figures that 
column used as a basis for establishing 
the telephone plant accounts, tl 
course, the agreement of the regulatory 





Because it’s Powerful but Small, Light Pulls 500 
lb. (with big factor of safety), yet is easily carried 


on lineman’s belt, weighs 


but 614 lb. Compact 


enough to fit into a one-foot space. 


Because it’s Easy to Use, Fast 
replaces heavy, complicated equipment. It is simple 
in design, simple to operate. 
either as a lever or a high-speed crank. Mere 28-lb 
pressure on handle pulls 500 lb. 

Ask your distributor for more information on the 
“Mighty-Midget” or write for Bulletin T11MP. 


The “Mighty-Midget” 


Handle can be used 











For Heavier Jobs — stretching heavy guys or cables, laying under- 
ground conduits, etc., use a ‘‘Safety-Pull’’ Ratchet Hoist. The %4-ton 
model weighs but 14 lb.— eight other models, handling up to 15 tons. 








cam 


COFFING HOIST COMPANY 


DANVILLE, ILLINOIS 


Hoist-Alils, Load Binders, Differential Chain Hoists, Electric Hoists, 
Spur Geared Chain Hoists, Trolleys, Special Utility Maintenance Tools 
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concerned. 


(To Be 


commission 


Continue d) 





Oklahoma Looks 
Towards Future 


(Continued from page 24) 





and gas resources of the state, 


ing gasoline and only last the 
legislature handed over to us the 
spection of anti-freeze mixture you Us 
in your automobiles, although we @@ 
not ask for this.” The speake aised 
the staff of the commission’s telephone 
department for its interest a fair 
ness in dealing with the telephone 1 
dustry. 

A feature of the final session was 4 
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ANCHORS 


GUY—SCREW 


BUCKEYE TELEPHONE & SUPPLY CO. 


BATTERIES 


DRY CELL—STORAGE 


CABLE 


TELEPHONE—SWITCHBOARD 
PLASTIC—LEADED 


Cable Spinners 


TOOLS—WIRE 


CORDS 


TELEPHONE—SWITCHBOARD 


BUCKEYE TELEPHONE & SUPPLY CO. 


CROSS ARMS 


FIR—FIR 


Handset Telephones 


DESK—WALL 


INSULATORS 


GLASS—PORCELAIN 


Linemen's Belts 
TOOLS—STRAPS 


PROTECTORS 


SUB-STATION—CENTRAL OFFICE 


SUBCYCLE 


RINGING—CONVERTERS 
Switchboard Lamps 


WIRE 


JUM PER—BRIDLE—DROP—INTERIOR 
COPPER—IRON 


COLUMBUS 6, OHIO 











——— 


BUCKEYE TELEPHONE & SUPPLY CO. 
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BUCKEYE TELEPHONE & SUPPLY CO. 


BUCKEYE TELEPHONE & SUPPLY CO. 
| STRAND 


GUY—MESSENGER 
BUCKEYE TELEPHONE & SUPPLY CO. 


BUCKEYE TELEPHONE & SUPPLY CO. 


BUCKEYE TELEPHONE & SUPPLY CO. 


BUCKEYE TELEPHONE & SUPPLY CO. 
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talk, illustrated with slides, entitled 
“Coordination of Telephone and Elec- 
tric Plant Problems,” by F. W. Fuller- 
ton, district plant engineer, Oklahoma 
City, Southwestern Bell Telephone Co. 
He said: 


“In the coordination of telephone 
lines with power lines, the first line of 
defense against excessive voltages and 
currents is proper outside plant con- 
struction. Proper construction includes 
adequate strength and clearance at 
crossings of power and telephone lines 
which would minimize the possibility of 
contacts. 


“Perhaps the most common failure in 
outside plant construction is failure 
to obtain adequate clearance. The Na- 
tional Electrical Safety Code specifies 
certain basic clearances for power line 
spans of 175 ft. or less in the heavy 
loading area. Longer spans require ad- 
ditional clearance. For small power 
conductors .3-foot additional clearance 
must be provided and for large powe1 
conductors, .15-foot additional clear- 
ance is required at midspan for each 
10 ft. by which the power line span ex- 
ceeds 175 ft. 

With 
distribution 

lengths often 
may require a 


“A erossing 
rural 
span 


one of the new 

power lines with 
exceeding 400 ft. 
midspan clearance as 
much as two or three times the basic 
clearance depending on the type of 
power conductor. The necessity for ex- 
cessive clearances may be reduced by 
crossing the power line somewhere be- 
sides midspan. Crossings within about 
25 or 30 ft. of a power pole will usually 
need only the basic clearance for the 
voltage involved. 


“With the best of construction exces- 
sive voltages and currents will still be 
experienced due to crossing 
broken by vehicles, power conductors 
broken, or due to lightning. A second 
line of defense in the form of protective 
equipment is therefore required. Pro- 
tective equipment includes current lim- 
iting devices such as heat coils and 
fuses and voltage limiting devices of 
the air gap or protector block type.” 


poles 


New 
the ensuing 


the 


were 


officers for association fot 


year elected as fol- 
President, V. S. 
noka; first vice president, I. J. White, 
Shidler; president, C. C. 
Browne, Kingfisher; treasurer, Sam C. 
Rich, Oklahoma City, and secretary, 
H. W. Hubenthal, Oklahoma City. 


lows: Reynolds, Way- 


second vice 


In addition to the officers, who are 
ex-officio members of the board of di- 
rectors, the 
elected: R. E. 


director 
Harris, Purcell, to suc- 
ceed |). T. Strickland, Brownwood, 
Tex.; re-elected were Forrest Hand, 
Beggs; John W. Holt, Stilwell; W. T. 
Autry, Broken Arrow; A. L. McFad- 
den, Ringwood, and W. E. Gosdin, Okla- 
homa City. 


following was 


It has been said: “The fellow who 
knows he doesn’t know much may 


succeed, provided he 
who knows it.” 


is the only one 


WHY PUT UP 
WITH THIS? 
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WHEN YOU CAN 


THE NEW 
KOILED KORD 


FOR ONLY 75C 


Give your customers the finest, 
longest lasting, most convenient 
telephone cord without extra 
cost to them. 

The new Koiled Kord uses tin- 
sel conductors, rubber insulated 
to provide maximum flexibility 
and minimum pull. The jacket 
is neoprene to protect against 
moisture, grease, acids, oil, per- 
spiration and other damaging 
materials. The neoprene jacket 
resists abrasion and the patented 
koil prevents kinking thereby 
eliminating two of the greatest 
enemies of old fashioned fabric 
cords, 

Measuring only a little over 8 
inches long, the new Koiled 
Kord has an O.D. of .195 inches 
and weighs less than 21/4, ounces. 
It has a pull of only 1 pound 
when extended to its full length 
of approximately four feet. 


Koiled Kords available 
trimmed to fit all standard 
desk sets. Specify type when 
ordering through your Inde- 
pendent Telephone Supplier. 


Koiled Kords 


INCORPORATED 


PAPIPAPRPILPIRA 
BOX K, 
HAMDEN, CONNECTICUT 
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TOLL TICKETS 


2-A OUT 1-L OUT 


2-B IN 


STANDARD FORMS 
FOR EVERY 
| PURPOSE 


SPECIAL FORM 
PRINTING TO 
YOUR ORDER 





THE WESTWOOD PRESS 


DEPT. G, NEWTON, IOWA 
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In the Nation's 
Capital 


(Concluded from page 15) 





Referring to the disallowance or re- 
duction of certain expense items by 
the commission, the court stated, “It 
is illegal for the commission to dis- 
allow or reduce operating expenses in 
the absence of a showing of misman- 
agement, bad faith, extrava- 
gance or fraud.” 


VV 
BOOK REVIEW 


Installation and Maintenance of Elec- 


waste, 


tric Supply and Communication Lines— 
Safety Rules and Discussion (National 
Bureau of Standards Handbook H43). 


386 pages illustrated with tables and 
figures. $1.50. 

This handbook combines the code 
rules on electric lines (representing 


Part 2 of the National Electrical 
Safety Code, NBS Handbook H382), 
with the discussion thereof (Handbook 


H39). In addition, the handbook in- 
cludes three appendices which present 
certain technical data useful in mak- 





ing tool. 





1760 Lunt Ave. 





APPROVED—MAASDAM POW’R-PULL 


Every telephone man that has used this light 
versatile tool has not only approved of it but 


has praised it loudly. 


Truly the tool of 1,000 uses. It weighs only 6 
Ibs. yet has a safe capacity of 34 ton. Double 
locking drum and non-kinking cable insure posi- 


tive holding and releasing. 


Only use can tell the whole story of this amaz- 


Order One Now — Price $14.75 


TELEPHONE REPAIR & SUPPLY COMPANY 


DANIEL H. McNULTY, Manager 


Chicago 26, Ill. 
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ing computations of the strengths off) 
supporting structures and in determin. 
ing crossing clearances. 





In some cases engineering short cuts 
are suggested which give approxi. 
mately the same results as formulae 
covered in the code. Thus code rules, 
discussion, and related engineering 
data are now issued in a single volume 
for the convenience of design eng ineers, 
construction supervisors, linemen and 
others who use this section of the code. 

The system of page identification 
is similar to that used in the “National 
Electrical Safety Code (Handbook 
H30).” The page numbers of H32 and 
H39 have been retained on the binding 
edge of each page, permitting easy and 
positive identification of material re- 
gardless of the handbook used. An in- 
dex has been added to assist in locating 
rules and their discussion. 

Handbook H43 
Maintenance of 


(“Installation and 
Electric Supply and 
Communication Lines-Safety Rules 
and Discussion”) is available from the 
Superintendent of Documents, U. S. 
Government Printing Office, Washing- 
ton 25, D. C., $1.50 a copy. Remittances 
from foreign countries must be made 
in United States exchange and must 
include an additional sum of one-third 
the publication price to cover mailing 


costs. 
VV 


Lincoln, Neb., Men Honored 
Merle M. Hale, general commercial 
superintendent of the Lincoln (Neb.) 
Telephone & Telegraph Co., has been 
elected president of the Lincoln Ki- 
Club. H. H. Wheeler, general 
manager and vice president, has been 
renominated position the 
board of directors of the Lincoln Cham- 


wanis 


for a on 


ber of Commerce. 
VV 
Appoint New Manager 


Charles A. Salisbury has been named 
manager of the Clay Center exchange 
of the Lineoln (Neb.) Telephone & 
Telegraph Co. He was a former owner 


of the Bancroft Telephone Co., and 
had been manager at Sutton for the 
Lincoln company. 
VV 

OBITUARY 

tay M. Brown, 75, died Nov. ad 
in Kingsville, Ohio, after an iliness 
two months. 

He and his brother-in-law owne¢ 


ephone 


and operated the Kingsville T 
retired 





Co. for 40 years. Mr. Brow R 
from the telephone company 1941. 
He is survived by his wid and 4 

sister. 
TELEPHONY 








